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VETOED BY GOV. SANDERS. 


KILLS THE COMMISSION BILL. 


Louisiana’s Chief Executive Disapproves 
Measure Regulating Agents’ 
Compensation. 


Company executives were greatly 
relieved, when on Friday last word was 
received from New Orleans, that Gov- 
ernor Sanders had killed by a pocket 
yeto, the bill hurriedly passed by the 
Louisiana Legislature regulating the 
commissions, which fire insurance com- 
panies would have to pay to their local 
agents in the State. 

The measure was drafted by a com- 
mittee of New Orleans agents and had 
*he cordial approval of the great body 
of the local representatives of that city. 
The country agents, who view every 
suggestion for increased commissios as 
a standing inducement for additional 
competitors to enter the business, by no 
means endorsed the bill, a consideration 
that influenced Governor Sanders no- 
a little in his final action. 

In substance the measure as passed 
by the Louisiana Legislatuve read: 

An act to prohibit discrimination by 
fire insurance companies doing business 
in this state against local agents in 
Louisiana in the matter of payment of 
commissions, and *o provide penalties 
for the enforcement of this act. 

Section 1. That fire insurance com 
panies authorized to do business in this 
state are prohibited from discriminating 
> against the local agents in this state by 
paying a greater commission to local 
agents in other states than is paid to 
the local agents in the state of Louisi- 
ana on the same class of hazard. 

‘ Section 2 That each fire insurance 
/ company doing business in this state 
shall file annually at the time that its 
annual statement is filed with the in- 
» surance department an affidavit, signed 
» by the president and secretary of the 
company. or the United States manager 
if a foreign company, showing the rate 
of commissions paid to local azeats in 
/ other states and the rate of commis 
' sions paid to local agents in Louisiane 
on the same class of hazard. 
© Section 3. That if the affidavit filed 
with the insurance department shows 
sthat the company has discriminated 
against local agents in Louisiana by 
Spaying a higher rate of commissions 
to local agents in other states, on the 

Same class of hazard, it shall be the 
s duty of the secretary of state to refuse 
+ to renew the authority of such company 
to do business in this state for one 
/year. 

Section 4. That this shall take effect 

from and after January 1, 1909. 

Immediately the bill passed the Sen- 
ate twenty leading companies wired 
their Louisiana representatives that if 
it became a law they would withdraw 
from the State. Company executives 
» met in this city and in Hartford and 
discussed the matter, the seriousness 
Pof which was fully realized. One promi- 
nent official held that the enactment of 
fa law regulating the compensation 
which a company must pay its local 
representatives created a most crucial 
condition in the history of the business. 

Had the bill been signed by the gov- 
sernor a company exodus from Louisi- 
ana undoubtedly would have followed. 

Commissioner McGivney’s Views. 
Insurance Commissioner McGivney, of 
(Continued on Page 9.) 
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STATE MUTUAL OF ROME, GA. 


AMAZING TRANSACTIONS SHOWN. 
Officers Gobble Surplus of Assessment 
Concern—Extravagance Laid Bare 
—Some Queer Deals. 

The long-delayed report of the exam- 
ination of the State Mutual Life Insur 
ance Company of Rome, conducted by 
S. H. Wolfe for the Georgia Insurance 
Department, has at last been made 
public and there is no wonder that the 
Officers of the company left no s‘one 
unturned in an effort to keep the in 
formation contained therein from the 
policyholders and people of the South 

where its business is transacted 

Beginning with the early history 
the company, when it was operated 
an assessment basis. Mr. Wolfe show 
that the assessments levied were in 
adequate to carry out contracts issued 
as pointed out in a previous report. T¢ 
justify his contention it is shown that 
the contractual reserve on the old con 
tracts had decreased from $94,575, at 
the time of the former examination to 
$31,298 on December 31, 1907 

Pium for Porter and Phillips. 

At the time of the reorganization th 
assessment concern had approxima 
a surplus of $121,000. This sum 
cording to Mr. Wolfe’s report, C. R 
Porter and P. D. Phillips, respective 
ly president and _ vice-president r 
ceived in the shape of a Guaran 
teed Income Certificate.’ According 
to Mr. Porter this payment was made 
to “reimburse us (Porter and Phillips) 
for advanced money we had put into 
the assessment company and the profit 
we had made out of the assessment 
company.” It is noteworthy that they 
had the *certificate numbered No. 117 
instead of the regular serial number 
How they traded with this tificate 
and the ostensible reason for so num 
bering it will be seen in the repo! 

Premiums Eaten Up in Expenses. 

Under wild estimates as to probable 
results in the way of new bus ness this 
mutual (spare the mark) company, vio 
lating every law of mutuality, made a 
contract with a Cooperative Agency 
Company under which a - st year’s com 
mission of 90 per cent d 10 per cen* 
renewals were paid. The contract and 
requirements in the way of business 
production were modified subsequently; 
and applied to even the old assessment 
business, or to the entire premium in 
come. The agency company was also 
relieved of some of the hon office 
expense 

During the year 1907 out of a firs 
year’s premium income paid in cas! 
of $893,297 and $270,209 advanced by the 
Cooperative Agency Company, over 
$900,000 was used up in agency ahd 
home office expense, traveling, et¢ 

Without our going into detail Mr 
Wolfe gives the company ‘the following 
financial standing as of December 31 
1907: 

Admitted assets $1,262,312 

Liabilities ooves 1,242.925 

Surplus to policyholders .... 19,387 
Where the Surplus Went. 

In his preliminary remarks Mr. Wolfe 
after reviewing the condition of the old 
assessment contracts said: 

“At the time the reincorporation of 
the company took place, the assessment 
association had approximately a surplus 
of $121,000. Part of this was used to 
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purchase boads, which were deposited 
in accordance with the requirements of 
your laws. At the same time the sum 
of $121,000 was paid to Messrs. C. R 
Porter and P. D. Phillips, not in cash 
but in the form of a Guaranteed Income 
Certificate. This payment was made to 
(using the words of Mr. Porter in his 
sworn examination) ‘reimburse us for 
advanced money we had put into the 
assessment company and the profit we 
had made out of the assessment com 
pany.” This certificate for $121,000 did 
not bear the current serial number in 
the certificate book, but certificate No 
117 was turned over to them, they pre 
ferring for some reason that number 
In other words, the certificate book con- 
tained a number of certificates which 
were unissued and which bore a lower 
number than did the one which was turn- 
ed over to Messrs. Porter and Phillips 
This certificate has remained in the 
possession of the company, and from 
time to time portions of it have been 
sold, the proceeds being turned over to 
Messrs. Porter and Phillips. Of the 
$121,000, the amount of the original cer- 
tificate, certificates amounting to $69,700 
have been sold, leaving $51,300 still 
credited on account of the original cer- 
tificate. On the unsold portion no divi- 
dends have been paid by the company.” 

Mr. Wolfe then submits a copy of th2 
“Guaranteed Income Certificate” used 
by the company, which is familiar to 
the readers of The Eastern Underwriter 
having been reproduced in full in our 
columns. 

Not Redeemable, But Redeemed. 

Commenting upon the nature of these 
certificates, Mr. Wolfe says: 

“In a conversation with you in the 
presence of Mr. Porter the statement 
was made by you that it was distinctly 
understood that the reason for not 
charging these certificates as a liability 
of the company, was that they were to 
provide for no repayment of the princi- 
pal sum during the active existence of 
the company. It requires no extended 
thought to realize that every reason ex- 
ists for the certificate not being redeem- 
ed during the existence of the compa- 
ny, and after careful consideration I am 
unable to find any warrant for the ac- 
tion of the officers in having paid out 
the funds of the policyholders in order 
that some of the certificates might be 
cancelled. If the phrase ‘and all claims 
of the holder hereof shall be inferior to 
the claims of the policyholders as 
against the funds of said company’ 
means anything, it unquestionably sub- 
ordinates the interests of the certificate 
holders to the interests of all the policy- 
holders. 

Policyholders Pay—Porter Gets 
dends. 

“But apart from the irregularity in- 
volved in the theory of the redemption, 
it becomes my duty to call your atten- 
tion to certain phases of the way in 
which these certificates have been re- 
deemed. In the fall of 1906, C. R. Por- 
ter, the president of the company, and 
his father, J. M. Porter, purchased from 
H. P. Meikleham certificates for $10,000, 
and from Mrs. V. A. Grafton certificates 
for $5,000. For some reason J. M. Por- 
ter desired to be relieved of his share 
of this transaction, and on January 2nd, 
1907, $11,000 of the funds of the com- 
pany were paid to him. No certificates 
were returned to the company for can- 
cellation at that time, the president 
having stated that they were deposited 
with a bank as collateral for a loan. 
Notwithstanding the fact that $11,000 of 
the policyholders’ funds have been used 
to repay J. M. Porter for his purchase, 
Cc. R. Porter has been receiving: divi- 
dends at the rate of 8 per centum per 
annum on the full $15,000, the last pay- 
ment having been made to him on Janu- 
ary 15th, 1908, as shown by checks and 
vouchers sent to you by me on March 
20th, 1908. C. R. Porter states that 
these amounts were paid to him to re 
imburse him for money paid by him for 
discounts at the banks. 

“Other transactions affecting these 
Guaranteed Income Certificates have 
taken place, the details of which may 
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be found in the sworn examination of 
the officers of the company. Since this 
investigation of the company was con- 
cluded it has been reported to me that 
the various transactions have been clos- 
ed with the result that the company 
was found to be indebted to the presi- 
dent to the extent of $500. A check for 
this amount has been handed to the 
president, and his account on the ledger 
is therefore closed. The correctness of 
these statements can, of course, be as- 
certained by you. 
Porter’s Furniture Account. 

“This Guaranteed Income Certificate 
account has been used for the purpose 
of preventing a correct exhibit of the 
company being made to your depart- 
ment, as is shown by the fact that on 
June 6th, 1906, a $3,000 certificate was 
sold to M. E. Fitch, and on June 9th a 
$1,000 certificate was sold to J. C. Wil- 
liams. These certificates being part of 
No. 117, the proceeds of the sale would 
naturally have gone to Messrs. Porter 
and Phillips. Instead of that, however, 
the money was turned over to the com- 
pany, and the furniture and fixtures ac- 
count wiped out. On December 31st, 
1906, before it became time to render 
another statement to your department 
the furniture and fixtures account was 
charged with this amount and credit 
given to C. R. Porter’s account. Mr. 
Porter’s sworn explanation of this trans- 
action concludes with the following sen- 
tence: ‘Or in other words, I owned $4,- 
000 of furniture and fixtures from June 
to January and sold it back to the com- 
pany and was credited with $4,000 that 
I put into it.’ It is needless to point out 
the impropriety of this transaction. 

No Liability for Borrowed Money. 

“Another evidence of the incorrect- 
ness of the annual statements is shown 
by the manner in which the liability re- 
sulting from $33,500 of borrowed money 
was removed from the annual state- 
ment as of December 31st, 1906. On 
that date the company apparently owed 
$33,500 for the borrowed money, but on 
that date the liability was removed 
from the statement by selling $23.500 of 
bills receivable to various banks and 
selling $10,000 of them to C. R. Porter. 
In this way the borrowed money was re- 
paid by the sale of non-admitted assets. 
If this transaction had been a bona fide 
one there would be no ground for criti- 
cism, but the books of the company 
show that on January 5th, 1907. Mr. 
Parter returned these bills receivable to 
the company and got its check for $10,- 
000, and that during the same month 
the bank or banks also returned the 
bills receivable which had been tempo- 
rarily put in their possession. 

“In the early part of 1907 a contract 
was entered into between the State Mu- 
tual Life Insurance Company and the 
Co-operative Agency Company, the os- 
tensible purpose of which was to over- 
come the dissatisfaction existing among 
purchasers of the Guaranteed Income 
Certificates, and to furnish means for 
financing the State Mutual Life. This 
contract will be referred to later in this 
report, but I desire to call to your atten- 
tion the fact that since that date guar- 
anteed income certificates have been is- 
sued by the State Mutual Life. and as 
late as the last month of 1907 one of 
$10,000 was issued to the treasurer of 
the comnany. In this wav of course 
cash to that amount was obtained, and 


no corresponding liability of the compa- 
ny assumed. It would seem to your ex- 
aminer that if the issuance of these cer- 
tificates had proven unsatisfactory, and 
other means for the raising of money 
adopted nearly a year previous, no good 
excuse can be advanced for this addi- 
tional issue. 
Agency Company Contract. 

“On February 28th, 1907, the State 
Mutual Life entered into a contract 
with the Co-operative Agency Company 
whereby the latter was appointed the 
general agent of the former for procur- 
ing applications, delivering policies, col- 
lecting first and renewal premiums, and 
negotiating contracts with other agents. 
The full compensation to be paid the 
agency company was 90 per cent. of 
the first year’s premiums paid to the 
company, and 10 per cent. renewal com- 
mission on the net cash renewal premi- 
ums collected after the date of the con- 
tract on all policies in force’ during its 
continuance. It was further specified 
that no renewal commissions should be 
paid unless the agency company during 
the first 12 months after the date of the 
contract wrote and paid for $25,000,000 
of business; during the second 12 
months, $40,000,000; during the third 12 
months, $50,000,000; durmg the fourth 
12 months, $60,000,000; during the fifth 
12 months, $75,000,000; during the sixth 
12 months, $85,000,000; during the sev- 
enth 12 months, $100,000,000; and dur- 
ing each and every 12 months there- 
after $100,000,000. The agency compa- 
ny was to pay out of its commissions all 
commissions to agents, first year’s re- 
insurance premiums, advertising and 
printing bills, office expenses incurred 
outside of the home office at Rome, 
sums that became due under the advis- 
ory board or special contract certifi- 
cates, and all expenses of collecting re- 
newals. As a consideration for this con- 
tract the agency company agreed to 
furnish the insurance company with 
$9,995,000 of its capital stock, in such 
denominations as the insurance compa- 
ny might designate, in blocks of $500,- 
000, the first block to be delivered im- 
mediately, and the other blocks ‘when- 
ever the accepted and paid for insur- 
ance issued by the insurance company 
has increased $25,000,000 since the time 
of the last issue of certificates.’ The 
agency company also agreed that it 
would sell enough stock annually to 
produce $250,000 in cash. 

Promised Results Divided. 

“In an excellent opinion rendered to 
you by Hon. John C. Hart, Attorney- 
General of Georgia, under date of June 
24th, 1907, this contract was held to be 
ultra vires, and a new contract was en- 
tered into between the two parties, the 
date of which I am unable to give you, 
as the agreement purports to be made 
‘as of the 28th day of February, 1907’ 
(the date of the original contract) and 
ne entry is made on the minute book of 
the State Mutual Life in reference to 
this very important matter. 

“In the second contract the compen- 
sation to be paid the Agency Company 
remains the same, but the amount of 
business which it is required to pro- 
duce is changed as follows: During 
the first 12 months, $25 000,000; during 
the second 12 months $30,000,000; dur- 
ing the third 12 months, $35,000,000; 
during the fourth 12 months, $40,000,. 
000; during the fifth 12 months, $45,- 
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000,000; during the sixth 12 months, $50,- 
000,000; and during each and every 12 
months thereafter $50,000,000. All -zef. 
erence to the issuance or sale of the 
capital stock of the Agency Company 
has been eliminated, and in its place 
the following has been inserted: 

“*Azs a consideration for this contract 
the Agency Company hereby agrees ‘o 
pay the Insurance Company the sum of 
$1,000,000. Same to be paid as soon as 
the assets and business of the Agency 
Company will, in the judgmen: of its 
board of directors, justify, but not less 
than $50,000 to be paid during 1907: 
$75,000 in 1908; $100,000 in 1909; $125.- 
000 in 1910; $150,000 in 1911; $150,000 
in 1912; $150,000 in 1913; $150,000 in 
1914, and $50,000 in 1915.’ 

No Board Meeting For 9 Months. 

“It will be noted that this agreement, 
after reciting the names of the contract- 
ing parties, continues as follows: 

“‘That by virtue of resolutions duly 
passed by the respective boards of di- 
rectors of said contracting parties, and 
for and in consideration of the mutua 
agreements and covenants hereinafie: 
expressed, it is hereby agreed between 
the parties hereto as follows:’ 

“I am unable to find in the minuate 
book of the State Mutual Life Insurance 
Company any reference to this matter 
and no meeting of the board was ap 
parently held between May, 1907, and 
February, 1908, although the by-laws rx 
quire quarterly meetings. 

The Third Contract. 

“On the 1st day of February, 1908, a 
third contract was entered into between 
the parties whereby the compensation 
which the Agency Company is to re- 
ceive was changed to a continuous com. 
mission of 10 per cent. on all net cash 
renewal premiums, hereafter collected 
by said insurance company on all in 
surance heretofore and hereafter writ- 
ten, also a commission of 10 per cent. 
on all first year’s premiums on accep*- 
ed and paid for insurance hereafter 
written by said insurance company. The 
Agency Company likewise appears to 
be freed from the necessity of paying 
out any sums for the administra*ion 
or procurement of the business except 
‘all sums due or to become due as re- 
newal commissions on premiums under 
contracts providing for renewal com- 
missions heretofore and hereafter en- 
tered into by the insurance company.’ 
The Agency Company does not zZuaran- 
tee to produce any stated amount of 
business, and instead of the payments 
which the other contracts provide shouli 
be made to the insurance company, 
the following clause has been substitut- 
ed: 

““The Agency Company hereby agrees 
to pay the insurance company the sum 
of one million ($1,000,000) dollars, same 
to be paid as soon as the assets and 
business of the Agency Company, will 
in the judgment of its board of direc- 
tors, justify, but not less than fifty thou- 
sand ($50,000) dollars per year, 5 per 
cent. interest per annum to be paid on 
deferred payments. All sums hereto- 
fore paid the insurance company by 
the Agency Company shall be applied 
as a credit upon the amount provided 
to be paid under this paragraph.’ 

Not An Economical. Arrangement. 

“If the object of these contrac‘s is 
the obtainment of business at a mode 
rate expense, it is quite eviden*t that 
this object has not been attained, for 
the diminished surplus of the company 
can only be ascribed to the excessive 
cost of obtaining and administering its 
business. The mortality experienced 
by the company has been favorable, and 
the payments to policyholders therefore 
will not account for the small margin 
between the assets and the liabilities 
of the company. 

A Family Affair. 

“While the Agency Company is 05 
tensibly an independent corporation, in 
Teality it is so closely allied to the insur 
ance company as to render the two com- 
panies identical. The records of the 
agency company are kept in the office 
of the insurance company; the officers 

(Continued on page 5.) 
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‘LIFE POLICIES AS ASSETS. 


BANKS RECOGNIZE THEIR VALUE. 





Financiers Ask Cooperation of Insurance 
Companies in Improving Collateral 
Loan Conditions. 





Not in the history of life insurance 
has the value of this means of protec- 
tion been recognized to a greater degree 
than during the recent financial crisis 
and trade depression. With money ata 
rrohibitive premium, and in fact almost 
impossible to obtain at any price, and 
with standard securities fluctuating and 
greatly depreciated in value, the secu- 
rity afforded by a life insurance policy 
proved to be the unflinchable rock that 
no amount of buffeting could disturb. 

This was well recognized by the life 
insurance fraternity, company officials 
and prominent field men knew the foun- 
dation upon which the structure rested. 
“Storms” of various kinds in the past 
had failed to even cause grave concern 
as to the permanency of life insurance 
institutions, and the ability to meet poll- 
cy obligations under all conditions, no 
matter how adverse. Consequently 
there was no hesitation in calling the 
attention of business men, who were in 
dire need of funds with which to tide 
their business over the panic, to the 
source of relief afforded by their life in- 
surance policies. 

Now Recognized by Bankers. 

It was natural for the life insurance 
man to thoroughly understand the mer- 
its of the article he had been handling 
but a genuine surprise was sprung here 
in New York about two weeks ago when 
the president of a large trust company 
wrote the president of one of the leading 
life insurance offices requesting an 
interview upon a “very important mat- 
ter.’ * 

The interview was arranged for and 
this prominent banker imparted the in- 
formation that several institutions had 
recently been giving consideration to 
the question of strengthening the secu- 
rities deposited as collateral for loans 
and had come to the conclusion that the 
best avenue afforded was that of insist- 
ing upon life insurance policies as a 
part of the collateral. 

Present Uncertainties. 

It was pointed out that where col- 
lateral was now presented in the shape 
of securities some thirty to thirtv-five 
per cent. deductions were essential in 
order to afford ample protection to the 
bank making the loan. This feature ne- 
cessitated considerable explanation, 
and in many instances is looked upon 
by the borrower as an unnecessary 
hardship. On the other hand, the secu- 
rity afforded by the life insurance policy 
is regarded by the banks interested as 
of a fixed nature and may be accepted 
without any reductions whatever. 

Another uncertain element entering 
into the present method is that of the 
possible death of the borrower. It is 
well known that securities which 
handled by a clever financier had 
staunch values, have, upon the death 
of the owner proved inadeauate to fur- 
nish necessary expenses. In instances 
of this nature a life insurance policy 
would afford ample protection, and in 
fact permit a repayment of the loan 
without disturbing other securities. 

Creates New Business. 

So much in earnest was this bank 
president that he requested the name 
of a good life insurance man to put in 
the bank’s collateral loan department 
to handle properly this class of busi- 
ness, 

Where life insurance is not carried ft 
is the intention to suggest the advisabil- 
ity to taking out a policy as additional 
security, deducting the amount of the 
premium from the loan granted. 

The importance of this acknowledge- 
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ment to the solicitor cannot be over- 
estimated. Heretofore, banking inter- 
ests have suggested the idea of taking 
out plain life insurance protection. 
cheapest kind, and deposit the invest- 
ment portion of the premium in the 
bank for special purchases. The pres- 
ent movement is nothing short of an 
acknowledgement that no class of in- 
vestment is better than that of a life 
insurance policy. 





Writes Large Policy. 





Lawrence C. Woods, assistant mana- 
ger of the Pittsburg agency of the 
Equitable Life of New York, has secur- 
ed a policy on the life of a prominent 
Pennsylvanian for $750,000, thus in- 
creasing the amount of life insurance 
carried by the assured to a round $1,- 
000,000. The late E. L. Porter was as- 
sociated with Mr. Woods in working 
the case. 

The annual premium on the policy is 
$26,000. 





Making Good Progress. 





The Equitable Life of lowa approved 
insurance applied for during the first 
half of 1908 aggregating $3,160,500—a 
gain over the first half of 1907 of $362.- 
500. The insurance approved during 
the month of June amounted to $513. 
000, which was $86,000 in excess of the 
amount secured during the similar 
month of last year. 

Death losses paid during the first half 
of 1908 were $85.076 as compared with 
$131,763 during the same period of last 
year. 

During the month of June, the follow- 
ing agency appointments were made: 
Yontz Bonnett, Bloomington, IIl., and 
T. B. Hutton of Le Mars, Iowa. Theres 
makes twenty appointments as general 
mer! district agents since January 1, 





Not to Enter New Jersey. 


Arguing that the probable business 
to be derived from New Jersev would 
not justify making the required special 
deposit of $50,000, the management of 
the Illinois Surety Company. of Chica- 
go, decided not to enter the State at 
this time. a. | 


PACIFIC MUTUAL’S NEW POLICY. 
Total Disability Benefits and Increas- 
ing Face Value Among Features— 
Table of Rates. 





The Pacific Mutual Life of Los An- 
geies has issued a new contract styled 
the “Guaranteed Investment Policy,” 
which is non-participating. It contains 
a total @isability clause under which 
the company agrees in case of total or 
permanent disablement of the assured 
to pay annual advances of the amount 
payable at death, not to exceed one 
teuth of the total payable for not more 
than ten years. 

The policy before us is a Twenty Pay- 
ment Life; age 35; amount, $10,000; 
premium, $373. The death benefit pay- 
able is increased with the payment of 
each premium. A table of values in 
the policy is as follows: 


Death Cash or 
Years Benefit Paid-up Loan 
1 | A ee a 
2 ee 
3 10,370 $1,320 $ 520 
4 10,550 2.040 820 
5 10,720 2,750 1,130 
6 10,898 3,460 1,450 
7 11,060 4,160 1,780 
§ 11,220 4,850 2,120 
9 11,380 5,560 2,480 
10 11,540 6,230 2,840 
11 11,690 6,930 3,230 
12 11,840 7,600 3,620 
13 11,990 8,260 4,020 
14 12,140 8,920 4,440 
15 12,290 9590 4880 
16 12,440 10,270 5,340 
17 12,580 10,920 5,800 
18 12,720 11,590 6,290 
19 12,860 12.250 6,790 
or 13.000 13.000 7,310 


Schedule of Rates. 
An abbreviated schedule of rates 
charged for this policy, taken at five 


year periods is as follows: 

Age Life 20 PLL. 20 Y. End 
20 $19.10 $28.90 $48.50 
25 21.35 31.25 49.30 
30 24.20 34.00 50.15 
35 27.95 37.30 51.30 
40 32.80 41.45 53.10 
45 39.30 47.00 56.40 
An 48.15 54.95 61.75 
55 60.35 65.50 69.95 
60 77.30 





Che Northwestern 
Mutual Life Jnsurance Co. 
of Milmanker 


H. L. PALMER, President 
A. S. HATHAWAY, Secretary 





New Business Paid-For 


a. ee. + fe 93,563,452 
. a 102,233,634 
Each year larger than any in the pre- 
vious history of the Company. 


Commenced Business 1856 


$ 90,334,038 


Signs of the Times 

The rapid increase in the new business 
of The Northwestern during the period 
of life insurance tuvestigation and 
thereafter shows that The Northwestern has 
never lost the confidence of the public and that 
it is easier than ever to write business for 
The Northwestern. 

It is capable of easy demonstration that 
The Northwestern is the best Company to 
insure in. 

See The Northwestern's 1908 policy con- 
tract with its Dividend Options, Paid-up and 
Endowment Options, Options of Settlement 
and the new Premium Loan feature. 

Issues Partnership and Corporation In- 
surance. 

For further information or an Agency, 


H. F. NORRIS, 
intendent of Agencies. 
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STATE MUTUAL MEN IN SESSION. 





General Agents of Staid Old Company 
In Annual Convention at Buffalo. 
Interesting Programme. 





The “bone and sinew” of the State 
Mutual Life (of Mass.) producers are 
in session at Buffalo, N. Y., being the 
occasion of the fifth annual conventioa 
of the General Agency Association of 
the company. The meetings cover thre2 
days—July 14, 15 and 16—and are being 
held at the Lafayette Hotel. 

The officers of the association are: 
President, Edward L. Gernand, Balti 
more; vice-president, C. W. Van Tuy], 
Minneapolis; secretary-treasurer, F. A. 
G. Merrill, Buffalo. Executive com- 
mittee, E. H. Carmack, Chicago; Geo. 
F. Schilling, Philadelphia, and E. M. 
France, Cleveland. The committee on 
arrangements for the present conven- 
tion were: Edward L. Gernand, F. A. 
G. Merrill and E. M. France. 


A Unique Feature. 

The State Mutual Agency Association 
possesses one feature which is some 
what unique. All the officers of the 
company are honorary members of the 
association and at the conventions held 
annually they are *he guests of the 
Agency organization. This is a reversal 
of the usual order of things, as in some 
instances companies pay the expenses 
of field men. 

Home Office Representation. 

The Home Office is well represented, 
there being in attendance Messrs. 
Wright, Carter, Fitzgerald and Landry. 
An invitation was extended to each to 
address the gathering upon a subject of 
their own selection. The topics select- 
ed will undoubtedly be of a beneficial 
nature to the General Agents 

C. A. Stringer of Detroit is scheduled 
to deliver an address entitled “Slan- 
der’: George B. Graves of St. Paul will 
explain “The Difference.” E. M. France 
of Cleveland and F. A. G. Merrill of 
Buffalo are also slated to read papevs. 


The Programme. 

The programme as arranged is as 
follows: 

Tuesday. July 14th. 

Meeting to be called to order at 10.30 
a. m. sharp, at Hotel Lafayette; roll 
call of members; reading of minutes of 
previous meeting; report of executive 
committee; annual reports of officers: 
election of officers: unfinished business; 
rew business: adjourn for luncheon. 

Afternoon Meeting: At this meeting 
there will be papers or talks by officers 
of the company and informal talks con- 
cerning subjects of special interest to 
general agen*s 

Evening of July 14th: At 7 P. M. 
there will be an association dinner in the 
Palm Room of Lafayette Hotel. At this 
meeting there will he one or more pa 
pers and some “ginger” talks. This din- 
ner will be informal and the comfort of 
all will be well considered. 

Wednesday, July 15th: All unfinished 
business will be taken up at this meet- 
ing. If all scheduled paners and talks 
are finished in the morning, the after- 
roon will be given over to an informal 
ciscussion of matters of interest to all. 

Thursday, July 16th: On Thursday 
morning at 10 o’clock the members will 
take private car at Lafayette Souare 
for Niagara Falls. This car will be at 
the disposal of the Association for the 
entire day. The trip will include a ride 
around and through the famous Niagara 
Gorge. For convenience and comfort 
luncheon will be served on the car by 
the Hotel Lafayette. If agreeable to 
the members dinner will be served In 
the evening at The Clifton House. This 
is a beautiful hotel on the Canadian em- 
bankment overlooking the American 
and Horseshoe Falls. 

If it is possible to give the necessary 
time, the programme for entertainment 
wil! include an automobile ride through 
Buffalo and suburbs. 
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MISLEADING STATISTICS. 





Ratio of Assets to Liabilities a Poor Cri- 
terion—Record Breaking Campaigns 
Some Examples. 





We have before us the card of a 
company advertising itself as the 
strongest in the business in “ratio of 
assets to liabilities,’ and yet at the 
time the card was printed for distribu- 
tion the capital stock of the corporation 
was impaired and results achieved 
proved it to be one of the most unde- 
sirable for a person to insure in. There 
is an old saying that “Figures won’t lie, 
hut liars will figure” and it is remark- 
able how weak institutions can figure 
themselves. as the strongest. A promi- 
nent field man, discussing this phrase 
says: 

“The history of life insurance in this 
country has conclusively shown the 
utter worthlessness, for public use, of 
ratios deduced from the assets and lia- 
bilities of companies. In the hands of 
unprincipled agents they have become 
extremely pernicious. Dynamite is a 
useful and powerful agent when em- 
ployed in the interests of business and 
science, but in the hands of the anar- 
chist it is an engine of destruction. 


Some Sudden Declines. 

“To illustrate the ebsurdity of such 
ratios take for example, the American 
Life of Philadelphia, which in Jan.,1889, 
showed ratios of assets to liabilities for 


five years as follows: 1885,130 per 
cent.; 1886, 187 per cent.; 1887, 140 per 
cent.; 1888, 135 per cent., and 1889, 
126 per cent.;the American was dis- 


of the Court (May 1, 
1889), and twelve days thereafter the 
Real Estate, Title and Insurance Com- 
pany of Philadelphia was appointed its 
receiver. 

“The Asbury Life, Dec. 31, 1872, 
shewed 135 per cent. of assets to each 
100 per cent. of liabilities. October 11, 
1878, it discontinued issuing policies 
and one year thereafter was closed at 
suit of attorney- general and put in the 
hands of a receiver. 

“The American Popular, Dec. 31, 1875, 
claimed to have 158 per cent of assets 
to each 100 per cent. of liabilities, and 
disappeared from the superintendent’s 
report in the list of living companies 
after that date. From the beginning to 
the end of the defunct companies any 
cone of them, up to the very hour of dis- 
solution and some of them even in ar- 
ticulo mortis, could, by these misleading 
ratios, be made to appear stronger than 
the really prosperous institutions, which 
have been their pall bearers for nearly 
a quarter of a century. One illustration 
mcre will suffice (although cases in 
point might be multiplied almost in- 
definitely), which conclusively points to 
the fact that ratio columns are abso- 
lutely worthless as shown from actual 
experience. They have also been de- 
nounced by the highest authority in life 
insurance. 

Compared With Giants. 

“Take the case of the National Life 
Insurance Company of New York. This 
company constructed a chart or table 
in 1870, showing its comparative 
strength in a column of ratios, by which 
it appeared that the National had 117 
per cent. of assets to each 100 per cent. 
of liabilities, the Mutual Life of New 
York 106 per cent., the Equitable Life 
of New York, 104 per cent., and the 
United States Life of New York, 100 
per cent. Notwithstanding the assumed 
superiority of the National as shown in 
these ratios, in 1873 it went into the 
hands of a receiver. 

“A knowledge of the character of a 
company’s assets is indispensable in 
arriving at a just judgment as to its 
conditions. Liabilities, are always one 
hundred cents to the dollar. Assets 
may Or may not be, hence the supreme 
folly and wickedness of ratio columns. 
They are not only absurdly ridiculous 
but absolutely indefensible. The ratio 
of assets to liabilities is unfair to the 


solved by a decree 





older and larger companies. It is like 
wise unfair to annual dividend compa- 
nies when compared with companies 
with large tontine fund accumulations.” 

This idea could be carried farther in 
ceernection with latter-day record-break- 
ing achievements. Some half dozen in- 
stitutions might be named which have 
made a specialty of advertising the 
smashing of records. In several instan- 
ces the records have smashed the com- 
pany, and others are bordering on the 
brink. Life insurance institutions of a 
permanent nature are not window- 
dressing affairs. “Reckless, extravagant 
nanagement” for the purpose of show 
is bound to bring the institution so con- 
ducted to its proper level. 





HOME OF “THE GIBRALTAR.” 





Prudential Insurance Company Will Ex- 
tend Groups of Buildings Which 
Tower in Newark. 





John F. Dryden, president of the Pru- 
dential Insurance Co., has announced 
that the company will extend the group 
of buildings in which its home offices at 
Newark are located by the erection of 
another group at a cost of several mil- 
lion dollars. The new buildings are to 
be commenced May Ist next, and plans 
for them have been practically com- 
pleted by George B. Post, architect. 

To make room for the new additions 
17 new buildings now situated on land 
owned for several years by the compa- 
ny in Broad, Bank, Halsey and Acad- 
emy streets will be razed. The new 
structures will increase the frontage of 
the company on Broad street, on the 
north side of Bank, by 60. feet. All of 
the block to Halsey and Academy 
streets will be occupied, except for the 
frontages on Broad street that other fi- 
nancial institutions own and which the 
Prudential has been unable to acquire 
by purchase. 

The design and general character of 
the proposed buildings will conform to 
those of the present office structures, 
and will carry out the original thought 
of the architect in the completion of the 
plans. With the completion of the pres- 
ent plans the company’s holdings of 
real estate at its home office will be in- 
creased to about $15,000,000. 





For Revenue Only. 





Some reference having been made to 
the proposed building of the Equitable 
Life being a bid for notoriety and a 
desire to have the name of possessing 
the greatest office building regardless 
of the money return from such a ven- 
ture, an officer of the Society says: 

“No decision has been reached as to 
what will be done. Any structure which 
may be put up on our present site will 
be for the purpose of income and noth- 
ing else. It will not be for display; it 
will not be for advertising, and it will 
not be for the purpose of outdoing any 
other company, but solely for revenue 
only. The matter is entirely in the 
hands of the board of directors of the 
society, and the interests of the policy- 
holders alone will be considered in any- 
thing that may be done.” 


APPOINTS DISTRICT MANAGERS. 





Bankers Life of lowa Forestalis Possible 
Raid of Agency Force by E. W. 
Northstine. 


Chicago, July 13. (Special Corre- 
spondence.)—It is stated that the Bank- 
ers Life of Iowa became alarmed at the 
inroads that might be made on its plant, 
when E. W. Northstine left the company 
a few days ago. Northstine and Horne 
had the general agency for Illinois, In- 
diana, Michigan and Wisconsin. He re- 
signed to take the National Life of Iowa 
fora large territory. The Bankers 
feared he would take over a number of 
its agents in the four States. Hence it 
selected the best of them and appointed 
them district managers with a direct 
contract, thus breaking up the ld 
territory. 








SIMILARITY OF NAMES. 





Security Life of America Has No Con- 
nection With Rhoduses—Statement 
by Secretary. 





Carl T. Prime, secretary of the Se- 
curity Life o: America, calls attention 
to the unfortunate coupling of that com- 
pany with the concerns controlled by 
the Rhodus Brothers of Chicago. Mr. 
Prime says: 

“Because its executive office happens 
to be located in Chicago—which has 
been tne headquarters for the opera- 
tions of the Rhodus Bros., who are now 
before the courts with their difficulties 
—and because of a slight similarity in 
the name o. one of their companies and 
the name of the Security Life of Am 
erica, several persons have gotten the 
impression that it is the Security Life 


. that is in difficulty. 


“How far this is from the facts is 
shown by the result of its recent exami- 
nation—first by the Department of Vir- 
ginia, and second by the Department of 
Washington—which has developed that 
the company has as surplus first-class 
assets amounting to about $1,000,000 
above all of its liabilities to poiicy- 
holders; and, further that it has increa: 
ed its outstanding insurance in force 
since the end of 1906, when it had $10- 
764,978, to July 1st, 1908, when it had 
$20,036,274, having thus practically 
doubled its business in one year and 
a half, and in the face of general un- 
favorable conditions in the insuraace 
business.” 





Garfinkel General Agent of Home Life 
of America. 





The Home Life Insurance Co. af 
America, the executive offices of which 
are located at 420 Walnut street, Phila- 
delphia, has appointed I. M. Garfinkel, 
formerly connected with the Abraham 
Lincoln Mutual Life, as general agent 
for Philadelphia, with offices in the 
Land Title building. The company has 
also appointed Joseph M. Wulff as gen- 
eral agent for Lancaster, where a new 
office has been opened, and G. M. 
Weller as general agent for Easton, 
with offices in the Porter Block. The 





JOHN HANCOCK 
Mutual 
Life Insurance Company of Boston 
Good Agency Contracts to Good Agents 
Apply to Home Office, 178 Devonshire St., Boston 


or to . 


GEORGE L. STIMMEL 
General Agent 


FRANCIS MARSH 
Mgr. for Eastern Mass. 
220 Broadway, New York 202 Devonshire St., Boston 


WHITE & FENWICK 
State Agents 
Uni n Bldg., 9 Clinton St., Newark, N. J. 


The Company issues the best and most liberal forms of Life, Endowment and Term 
Policies, complying with the rigid requirements of the Massachusetts Laws. 


company confidently expects good re- 
sults from all of these men. 

Over $2,000,000 of ordinary business 
has been written and paid for since 
March 6th, 1908, and new business is 
coming in very satisfactorily in both 
the ordinary and industrial depart- 
ments, says an official of the company. 
—“‘United States Review.” 





Wishes Great Western Business. 


Eugene J. McGivney Insurance Com- 
missioner for Louisiana, has advised 
the policyholders of the Great Western 
Life, residing in that State, not to pay 
any more premiums to the company. 

Following an announcement to this 
effect the Louisiana National Life of 
New Orleans made a public offer to con- 
tinue the policies of the Great Western 
in Louisiana to the end of the current 
policy year without charge, the move 
being made with the idea of transfer- 
ring the insurance to that company. 





Vice-President Wilson Home. 





Vice-President George T. Wilson of 
the Equitable Life returned yesterday 
from an extended European trip. Dur- 
ing his absence he visited a number of 
the Society’s most prominent azencies 
and is well pleased with business con- 
ditions generally. 





Wedding Bells. 





Herman Moss, general agen: of the 
Equitable Life at Cleveland, Ohio, was 
married to Miss Florence Marks, daugh- 
ter of former General Agent Martin A. 
Marks, on June 24th. During Mr. Moss’ 
abseace on his honeymoon the office is 
in charge of Traveling Agency Super- 
visor Leslie C. York, who we understand 
is doing unusually good work. 





PROVIDENT SAVINGS LIFE. 
Mo'r Injunction Vacated by Appellate 
Division—Controversy Reverts to 
Board of Directors. 





The Appellate Division of the New 
York Supreme Court has vacated tue 
injunction secured by Henry Moir, actu- 
ary and stockholder of the Provident 
Savings Life, restraining the Coyle in- 
terests from interfering with William T. 
Gilbert as a director of the Society. 
Justice Clark, who wrote the opinion, 
says that there is no precedent in law 
or equity indicating that the court had 
jurisdiction in a case of this nature. 

As a result of the above decision the 
controversy reverts back to the board 
of directors and the deadlock which has 
prevailed for some time continues. As 
the matter now stands directors repre- 
senting the Coyle faction, and those fa- 
vorable to the banks owning control of 
the stock, are about evenly divided. 

A meeting of the directors has been 
called for to-day when an effort will be 
made to form some working basis. One 
of the Coyle directors is at present in 
Europe, or at least was there. Should 
he turn up at the meeting scheduled for 
today, the Coyle people, in the absence 
of E. R. Thomas, would have a major- 
ity. They would not, however, have a 
quorum of the regular board. By re 
maining away from the meeting direct- 
ors favorable to the banks would pre- 
vent anything definite from being ac- 
complished. 





Connects With Columbia National. 





Joseph Bowen has been appointed 
manager at Atlanta, Ga., of the personal 
accident and health department of the 
Columbia National Life Insurance Com- 
pany of Boston. Mr. Bowen has a record 
as a successful accident underwriter, 
having been for years an executive 
snecial for the United States Casualty 
Company. 





The Dixie Life of Little Rock, Ark., 
has been absorbed by the Great Ameri- 
can Life of St. Louis. 
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GRAND OLD MAN RETIRES. 





Henry L. Palmer For Nearly 35 Years 
President of Northwestern Mutual 
Life Resigns. 


Advices from Milwaukee are to the 
effect that Henry L. Palmer, for approx- 
imately 35 years president of the North- 
western Mutual Life Ins. Co. ‘en- 
dered his resignation as president of the 
company at the annual meeting of the 
Board of Trustees held late Tuesday af- 
ternoon. The action was unexpected, 
and came as a great surprise to the offi- 
cial staff of the company. Mr. Palmer 
has several times expressed a desire to 
retire from active business life, but up- 
on each occasion has been persuaded 
to remain at the head of the company 
which has made such marvellous prog- 
ress under his administration. 

Mr. Palmer was born at Mt. Pleasant, 
Pa., October 18th, 1819, so that he is at 
present in his 90th year. He was ad- 
mitted to the bar in Albany County, N. 
Y., in 1843, practising law in this State 
for many years. In 1849 he removed to 
Wisconsin where he also practised law. 
He was a member of the Wisconsin As- 
sembly in 1853, 1860, 1862 and 1873, and 
was twice honored by being selected as 
Speaker of that body. He was a mem- 
ber of the State Senate in 1867 and In 
1874. 

At the time of the organization of the 
Northwestern Mutual Life in 1857 he 
was elected a trustee, an office which 
he has continuously held since that 
time. In 1874 he was eleced president 
of the company. 

At that time the company had assets 
of $15,000,000 and outstanding insur- 
ance of $65,000,000. On January first of 
this year the company had admitted as- 
sets aggregating $232,819,246 and out- 
standing insurance of $881,563,592. 

The Northwestern is one of the 
strongest organizations in the field, and 
in retiring this grand old man of the 
life insurance business has the pleasure 
of looking upon a monument such as 
any individual might covet. 





T. D. JORDAN’S SUDDEN DEATH. 





Ex-Controller of Equitable Life Dies of 
Heart Disease In Subway Station. 





Thomas D. Jordan, ex-controller of 
the Equitable Life Assurance Society, 
dropped dead on the platform of the 
Wall street subway station on Tuesday 
afternoon. 

Since his retirement from the Equi- 
table, Mr. Jordan had not been actively 
engaged in business. On Tuesday 
morning he came in from his home in 
Englewood, N. J., and visited his son, 
Frank B. Jordan, who hes a fire insur- 
ance brokerage office in the Equitable 
building. His death occurred when re- 
turning to his home in the afternoon. 
On the platform at the same time was 
Dr. Franklin C. Wells, medical director 
of the Society, who recognized his form- 
er associate and telephoned the latter’s 
son. 





Surpluses Shrink. 





On account of the new Minnesota law 
requiring deferred dividends to be 
charged up as a liability has caused a 
decided shrink in the surplus account 
of several companies reporting to that 
State. Technically, no material differ- 
ence occurs. 





Henry R. Prewitt. former Kentucky 
commissioner and chairman of the com- 
mittee on taxation of the Association of 
Insurance Commissioners, will send out 
a call for a meeting of his committee to 
gather in Detroit, August 23rd in ad- 
vance of the convention of commission- 
ers which will. be in session at the 
Hotel Pontchartrain, Detroit, August 
25th, 26th and 27th. 


STATE MUTUAL OF ROME, GA. 





(Continued from Page 2.) 
OL the ageucy Company are employees 
or lormer elupioyees Of the imsuranrce 
company. in mauy Cases tae guaran- 
teed income Céeililicaces reierred LO ve- 
lore have been exchanged lor siock in 
the Agency Company. it is manifestly 
unfair to pay a iclewal COMmissi0n ol 
1U per cell. on the OUsINesS Wuico nad 
been placed on tae companys bovuKs 
years petore the coniract was eatered 
into, it is likewise to be novted that 
tne paying of YU per cent. to the Co 
operailve Agency Company on the Vol- 
untary Veposit Poucies bas resulied in 
an Over-payMent to ime agency com- 
pany, as part of tue deposit made by 
tne insured is for the purpose OL paying 
the interest upon his joan.” 
First Year’s Premiums Advanced. 

In his analysis of ihe report Mr. 
Wolfe makes the tollowing statement 
regarding first years premiums advanc- 
ed by the Cooperative Agency Company, 
the item amounting to $270,209: 

“It will be noted that the statement 
contains no uncollected or deferred new 
premiums, as the company has charged 
all of its first year premiums to the 
Cooperative Agency Company, although 
the insured may not have made any 
payments upon the same. The commis- 
sions upon these policies have been 
charged under the proper disbursement, 
and it will be noted that the last item 
of ledger assets, ‘Outstanding Nets on 
New Business,’ represents the differ- 
ence between the commissions and the 
full premiums on such policies.” 

As regards “Loans to Policyholders,” 
Mr. Wolfe found that though the loan 
agreement called tor a deposit of the 
policy with the company, few instances 
were found where the provision had 
been enforced previous to the time of 
service of the then actuary, Mr. Gould. 
(Since Mr. Wolfe’s report was made to 
the Georgia Departmen: Mr. Gould has 
left the service of the company.) 

Bills Receivable Attract Attention. 

Speaking of item “Bills Receivable” 
Mr. Wolfe says: 

“The large amount of bills receivable 
($56,365) naturally attracted the atten- 
tion of your examiners, and no good 
reason was presented for the loaning 
of the funds of the policyholders in 
this manner. Banking business of this 
nature is entirely foreign to the func 
tions of a life insurance company, and 
should be most thoroughly discouraged. 
Your attention is respectfully directed 
to the fact that a similar item was com 
mented upon at some length in the 
previous examination of the company.” 

The company values on a higher re- 
serve basis than required by the statutes 
of of its home state, but more than off- 
sets this by using the full preliminary 
term method of valuation. 

Mr. Wolfe cites instances where the 
company has been unnecessarily slow 
in paying its death claims, notwithstand- 
ing fabulous sums have been paid in 
agency expenses. 

Unearned Interest on Mortgages. 

Under this head Mr. Wolfe shows a 
peculiar method of handling accounts. 
He says: 

“In the case of some of the mortgages 


WANTED. 





THE PROTECTIVE LIFE INSUR- 
ANCE COMPANY OF BIRMINGHAM, 
ALABAMA, OF WHICH EX-GOVERN- 
OR WM. D. JELKS IS PRESIDENT, 
IS NEGOTIATING FOR THE OPEN- 
ING OF OKLAHOMA. THE COM- 
PANY DESIRES TO BE BROUGHT IN 
COMMUNICATION WITH A RELIA- 
BLE INSURANCE MAN OF EXPERI- 
ENCE AND SOME MEANS WHO 
WOULD ORGANIZE THE STATE. 
THE COMPANY WILL ONLY ENGAGE 
A MAN WHO IS THOROUGHLY RE- 
SPONSIBLE, INSISTING ON A BUSI- 
NESS WHICH SHALL BE CLEAN IN 
EVERY WAY. 


NEW JERSEY STATE MANAGER, 
BY ONE OF THE OLDEST AND BEST 
KNOWN NEW ENGLAND LIFE IN.- 
SURANCE COMPANIES, AN HONEST. 
PROGRESSIVE GENERAL AGENT 
WHOSE PAST RECORD WILL BEAR 
THE CLOSEST INVESTIGATION. AD- 
DRESS “HOME OFFICE” EASTERN 
UNDERWRITER OFFICE. 


LIFE INSURANCE MEN OF ExX- 
PERIENCE AND INTEGRITY, WHO 
ARE NOT AFRAID TO DEVOTE SIX 


HOURS A DAY TO WORK AND WHO | 


CAN EARN A SALARY (WITH EX- 
PENSES) OF FROM $25 TO $50 PER 
WeEK IN NEW YORK CITY AND 
NEW JERSEY, TO ADDRESS WITH 
REFERENCES “INSURANCE,” EAST- 
ERN UNDERWRITER OFFICE. 


| 
STOCK SALESMEN.—A fully pro- | 
Insurance | 
Agency Company’s stock is being of- | 
It is a thoroughly | 


tected and guaranteed Life 


fered to the public. 
established, dividend paying proposition, 


and secured by the underlying guarantee | 


of a large Trust Company. Salesmen 
will be furnished with an attractive and 
complete selling kit, and full line of let- 


ters of endorsement, and acknowedge- | 
ments of receipt of dividends from stock- | 


holders, who are among the most sub- 
stantial and well-known business men— 
bankers, manufacturers and educators— 
in the South. Liberal compensation to 
salesmen of ability. Address—Southern 
Profit, Care Eastern Underwriter, New 
York, N. Y. 





PROGRESSIVE, AMBITIOUS SALES- 
MEN, CAPABLE OF EARNING FROM 
$3,000 TO $5,000 PER ANNUM. ONLY 
CAPITAL NECESSARY, A LARGE AC- 
QUAINTANCE AND A DETERMINA- 
TION TO SELL THE MOST POPULAR 
AND PROFITABLE LINE OF INVEST- 
MENT SECURITIES ON THE MAR- 
KET. AN INTERVIEW WILL INTER- 
EST AND SATISFY THE MOST SKEP- 
TICAL. ADDRESS, GIVING EXPERI- 
ENCE AND RECOMMENDATIONS, 
“ALLISON,” EASTERN UNDERWRIT- 
ER. 





MUTUAL LIFE POLICIES 
Are Easiest to Sell 


Because ‘Yearly dividends have been increased for the last three years 1906-7-8 





Cash values guaranteed in the new life 
few companies, and excelled by none. 


at a rate equaled by no other company. 


and endowment policies, are equaled by 


Attractive features have been added to standard policy forms. 
Liberal terms offered producing agents under the 1908 contracts. 


GEO. » # DEXTER, 2nd Vice-President 


THE MUTUAL LIFE 


information, ad 


Insurance Co. 
84 Nassau Street, 


of New York 


NEW YORK, N. 


UNEXCELLED IN 
Favorable Mortality 
—AND— 
Economy of Management 


THE 
Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends. 








TATE Matual Life 


Assurance Company 


Worcester, Mass, 


_ 





Incorporated 1844, 





Financial Statement, Jan. 1, 1908. 





DR! -iriesenanntandense $29,845,723.08 
REED ncccevesecrnnne 28,286,361.96 
ee ee $1,559,361.12 





Burton H. Wright, Secretary. 





| 
le G. BULLOCK, President. 
| 
| 
| 
| 


| 1860 48th Year 190 
. 
‘Home LifelnsuranceCompany 
of New York. 
|. GEORGE E. IDE. President 
| Assets... .. 20,104,853.63 
Liabilties idehating Divi- 
dend Endowment Fund) 17, 440,398.20 
Divideud Endowment Fund 
(Deferred Dividends)..... 1,795,020.00 
OCIS 00005 cesccavess 769,435.43 
Insurance in Foree......... 86,193, 296.87 
ee 4 
The 48th Annual Report shows a gain 
in the amount of insurance in foree; that 
assets were increased nearly $1,000,000, 
and that over $300,000 was paid to policy- ‘ 
holders in dividends. 





BERKSHIRE 
LIFE INSURANCE CO 


OF PITTSFIELD, MASS. 
James W. Hull, President. 
J. M. Wee, Aciuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. See. 


This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial condition, its fair and liberal policies, 
all subject to the Non-Forfeiture Law of Mas- 
sachusetts, commends itself both to policy- 
holder and agent. 


For circulars and rates address 
EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Boston, Mass 
DYER & FOS3, General Agents 
JOHN H. ROBINSON, General Agent 
253 Broadway, New York 





Commercial Union Assurance Company 
(Limited) 
OF LONDON. 
| PINE AND WILLIAM STS., NEW YORK CITY 


| 





| 
: 
| 
| 
) 
| 
i 
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it has been the practice of the company 
to consider as the unearned principai 
the face of the mortgage plus «he 
amount of interest until its maturity, 
less any par‘ial payments which have 
been made. For example, the company 
loaned $15,000 and received from the 
mortgager ten notes for $1,950 each, 
payable one each year for ten years; 
the difference between $1,500 and $1,950 
is supposed to represent the interest 
on the mortgage. The company has 
taken credit in this case for $19,500, less 
tue first payment of $1,950, or $17,550.” 
Condition Very Unsatisfactory. 

Concluding his report Mr. Wolfe 
makes the following comment: 

“The company issued a circular let- 
ter to its agency force announcing that 
no special or advisory board contracts 
would be issued after February 29th, 
1908. The extravagant estimates in use 
by the company were commented upon 
in the previous report. The president 
of the company assured me, however, 
that no such contracts would be issued 
in the future. 

“The condition of the company is 
very unsatisfactory. The exorbitant 
figure which has been paid for business, 
the agency methods and the redemption 
of the guaranteed income certificates, 
have all contributed to the dangerous 
reduction in the surplus of the compa- 
ny. By reference to the semi-annual 
statement filed with the Governor as of 
June 30th, 1907, it will be seen that the 
surplus claimed on that date by the 
company was over $100,000. 

Full Measure of Extravagance. 

“The full measure of the extrava- 
gance of the company and the present 
unsatisfactory condition may be gleaned 
from the fact that at the present time 
there are outstanding over $300,000 of 
guaranteed income certificates, the pro- 
ceeds from the sale of which have been 
enjoyed by the company. There must 
be added to this an item of approxi- 
mately $50,000, which was received 
from the Co-operative Agency Company. 
The State Mutual Life Insurance Com- 
pany is carrying no liability for these 
‘advances’ and the present surplus of 
about $18,000 shows that these items 
and practically all profits from mortal- 
ity and other sources have been used 
for the obtaining of business. 

Accounting Methods Condemned. 

“The Methods of accounting in use 
by the company whereby items are 
passed through several accounts in the 
ledger and their true nature and char- 
acter thereby destroyed, is to be con- 
demned, and instructions should at once 
be issued to the effect that all future 
statements rendered by this company 
are to show actual receipts from each 
source and actual disbursements on 
each account, and not merely the bal- 
ance, as have been reported at this 
time. 

“The failure of the board of directors 
to meet in accordance with the require- 
ments of the by-laws, the keeping of 
the minute book in the careless and 
slipshod manner in which it is now be- 
ing kept, the use of the funds of the 
policyholders for the redemption of 
guaranteed income certificates, the fail- 
ure of the company to accumulate a 
surplus for the use of its deferred divi- 
dend policyholders, and the failure of 
the officers to properly appreciate that 
they are administering the funds and 
affairs of a mutual insurance corpora- 
tion and not a private business, are all 
matters to which your attention is re- 
spectfully directed for remedial pur- 
poses. 

“The determination of the company 
to cease the issuance of advisory board 
contracts is certainly to be commended 
and the present actuary of the compa- 
ny should receive due credit for his con- 
servative advice along these lines.” 





COMPTROLLER WRIGHT’S STATE- 
MENT. 





Comment by Comptroller General 
Wright, in charge of the Insurance De- 


THE EASTERN 


partment of Georgia is as follows: 

Two Reports “Practically Agree.” 

Upon a comparison of the two reports 
it will be noticed that in so far as they 
relate to the financial condition of the 
company—that is the assets, liabilities, 
and surplus—they practically agree, the 
cnly material difference being the item 
of surplus, the Wolfe report on the one 
hand showing a surplus of $19,387.24, 
and the Buttolph report showing a sur- 
plus of $28,797.81. 

It would appear from reading the But- 
tolph report that he confined both his ex- 
amination and his report of his findings 
strictly within the limitations laid down 
in the Act authorizing the investiga- 
tion by this department, while the re- 
port of Mr. Wolfe takes a much wider 
range, and embraces much not contem- 
piated by the Act, as will be seen from 
a reading of what he designates “Pre- 
liminary Remarks,’ which follow im- 
mediately after the tabulated statement 
showing the financial condition of the 
company, all of which are objected to by 
the company. 

It might be well just here to quote 
Section 8 of the Act of 1887 authorizing 
examinations of insurance companies of 
this State by the insurance commission- 
er, and under which the examinations 
have been made, which is as follows: 
“The insurance commissioner’ shall, as 
soon as practicable, each alternate year, 
calculate, or cause to be calculated, 
the net value, on the 3lst day of Decem- 
ber of the previous year, of all policies 
in force on that day in life insurance 
ccmpanies chartered by this State. 
* * * In case it is found that any life 
insurance company doing business in 
this State has not on hand the net value 
of all its policies in force after other 
debts of the company and claims against 
it, exclusive of capital stock, have been 
provided for, it shall be the duty of the 
insurance commissioner to publish the 
fact that the then existing conditions of 
the affairs of the company is below the 
standard of legal safety established by 
the State * * * and it is hereby 
made the duty of the insurance commis- 
sioner, after having determined as 
above the amount of the net value of 
all policies in force to see that the 
company has that amount in sate iezai 
securities after all debts and claims 
against it, exclusive of capi‘al, have 
been provided for.” 

Power of Executive Officers. 

It is recognized that purely executive 
officers derive their powers from stat- 
ules prescribing their official duties, 


pcsamatvanitemnneceall 
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aud as a rule it is wise tor them to ada- 
were LO tne strict letter ot the law in the 
discharge OL their duties, To do 80, 
uowever, in many instances might have 
woe eitect Of de:eating tae very purpose 
and object OL tne law, and toils seems 
.o be true in the case 1m point, in addi- 
uon to which pubiicity seems to be de 
sirable in conuection with the manage- 
ment Of all insuraace companies. ror 
ibis reason I will not eliminate urom the 
Wolfe report any ieature which appears 
io be outside of the statute under wilch 
che investigation was made, aithough 1 
would unquestionably have tne rignt tu 
do so. It must be borne in mind, now- 
ever, that when suco examinations are 
made by actuaries instead of by the in- 
surance commissioner, their reports 
thereon become to aii intents and pur- 
poses the findings of the insurance com- 





alter ego of the insurance commissioner, 


part of the Wolte 
i Preliminary Remarks,’ 


report designated 
1 do so. re 


serving the right to submit such obser- | 


vations on his reterences to certain 
matters connected with the condition 
aud Management of the company’s 


aidairs as seem to be demanded by the} 


iacts and in justice to the policyholders, 
it being a mutual company. In doing so 
I take up each in the order in which 
they appear in the report. 
Guaranteed Income Certificates. 

Reference has been made to these 
certificates, the sale of which was tor 
the purpose of financing the company, 
and a discussion entered into of the 
legal proposition involved in their issu: 


ance. While it was not at all nec 
essary this is not objected to. | 
It should have- been stated, how- 


ever, that before these certificates were | 


issued and sold, copy of same was sub- 
mitted to the insurance commissioner 
and by him referred to the attorney-gen- 
aral, who held that they could be legally 


missioner, the actuary being in tact tne | 


‘and theretore while 1 accept also the | 


METROPOLITAN 


Life Insurance Co. 


(Incorporated by the State of New York) 
“The Leading Industrial 
Insurance Company in 
America”’ 





AGENTS WANTED 


Any honest, capable and industr.- 
Ous Man, wio is willing to begin a 
the bottom and acquire a complete 
knowledge of the details of the busi- 
| ness by diligent study and practical 
| experience, can, by demonstrating his 
| capacity, establish his claim to the 
| highest position in the flebd. It is 
| within his certain reach: The oppor- 





tunities for merited advancement are 
unlimited. All needed explanations 
will be furnished upon application to 
| the Company’s Superintendents in 
| any of the principal cities, or to the 
| Home Office, No. 1 Madison Avenue, 
New York City. 


RELIANCE LIFE 


—— a 


PITTSBURGH 
Policies That Can’t Be Beat 





issued for the purpose designed, and | 


that they were in no sense capital stock | 


or liability of the company. 
Reference is also made to transac: 
tions relative to certain of these in- 


come certificates between Messrs. M. E. | 


Fitch, J. C. Williams, and Porter & Phil- 
lips. It would have been but just to 


have stated after the use of the follow- | 


ing concluding language: “It is need- 
less to point out the impropriety of this 
transaction,” that there appeared to 
be no intention of wrongdoing, and 
that neither the company nor its policy- 


(Continued on page 12.) 








T. D. MEADOR, Vice-President 


An Agent writes: ‘I find that to sell In- 
surance in The Southern States Life is only 
alout half as hard asin any other Company 
I ever wrote for.” 


force, 7%. 


The Southern States Life Insurance Company 


WILMER L. MOORE, President 


Candler Building, Atlanta, Ga. 


Our record shows 181% increase in business last year. 
Our policies sell fast. 


cones For liberal contracts apply to..... 


R. K. SHAW, Director of Agencies ROBERT F. MOORE, Agency Sec’y 


FRANK ORME, Secretary and Treasurer 


“The administration of the Company has 
been beyond reproach.”—From the report of 
Actuary 8. H. Wolfe, Examiner for the 
Alabama Insurance Department. 


Our lapse ratio to insurance in 
Our Agents make good money. 








Peters Building 





EMPIRE LIFE INSURANCE COMPANY 


HOME OFFICE 


A Strong Southern Legal 
Operated Along Conservative Lines and Offering 
Exceptional Advantages for High Class Producers. 


ATLANTA, CA. 


Reserve Company, 








Assets 

Over Two and One-Half 
lillions 

| Exceptional opportunities for General 

| Agents in 
PENNSYLVANIA 

OHIO, IOWA AND ALABAMA 





THE 


Inter-State Life 
Assurance Company 


Has more than $1,100,000 in securi- 
ties deporited with the Auditor of State 
of the State of Indiana for the protection 
of its policyholders. 

Has just issued new policies of great 
attractiveness, carrying provisions which 
GUARANTEE 

Reduction of premiums annually. 

Annual Loan and Cash Values. 

Automatic Extended Assurance, 

Paid-Up Assurance. 

Ohange of Beneficiary. 

Days of Grace. 

Valuable options of Increasing Assur- 
ance or Decreasing Cost. 

Payment in Installments or as a 
Annuity. 

Agents Wanted. 
Address the Company. 


Indianapolis, Ind. 





A COOD PROPOSITION! 


THE EASTERN UNDERWRITER 
106 WILLIAM ST., NEW YORK CITY 
Price $3 Per Annum 
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INDUSTRIAL DEPARTMENT 





Another Spider Story. 





You remember that spider story we 
placed before you a month ago, says 
the Prudential Record, how a certain 
unfortunate fly, meshed in a spider’s 
web, was held a prisoner by one thread 
and so devoured by the hungry spider. 
The moral was: Many a man with all- 
round ability, plenty of talent, goes 
through life a failure because he is aot 
able to break loose from one thread, one 
powerful defect, one success-des-roying 
habit. Here is another equally good 
spider story, with an equally good moral 
for most of us, for all of us who need 
to be jacked-up in the attributes of in- 
dustry and determination—the things 
for which in a preeminent degree <he 
spider stands for, as your good wife or 
any good housewife will tell you from 
actual experience in garnishing her 
house and sweeping away the cobwebs, 
etc. One who has made a study of the 
spider says: To the spider his web 
means a great deal, bu: when it is sud- 
denly swept away he wastes no time in 
bemoaning his fate, blackguarding his 
enemies or crying out pathetically that 
he hasn’ had a fair chance, and can’t 
be expected to do anything against suca 
heavy odds. He merely goes to work 
and builds his web again, shifting to a 
new place each time, and keeps on 
building, till he finds some spot beyond 
the reach of the broom, where he can 
begin his trade of gathering in flies. The 
same authority goes on to say: A man 
who can do as much as that is unusually 
fortunate. But men, unluckily, are nov 
always gifted with determination. Even 
the industrious are often very easily 
discouraged—very likely ‘o think they 
are victims of fate or are conspired 
against. Nothing is easier than to give 
up, after three or four failures. But 
any one can cultivate determination. 
Even the weakest-willed of creatures 
can rise above failure and discourage- 
ment, and keep on trying till he gets 
some kind of success. 





Care in Writing Applications. 





The application for a life insurance 
policy, says Live Wire, is a par: of the 
contract between the insured and the 
company. The importance of having all 
statements correctly answered and re- 
corded is self-evident, and agen‘s should 
constantly exercise the greatest care 
to see that this is done. Applications 
are frequently obtained under trying 
conditions but a subsequent verification 
f all statements is always possible be- 
fore further action is taken. If this 
were done, many delays due ‘o trivial 
corrections would be avoided, and this 
portion of the agent’s work transacted 
in a more satisfactory manner. Due 
care is also necessary to protect the 
interests of the insured, as serious re- 
sults may follow any carelessness of 
the agent which might make it appear 
as though there had been misrepresen- 
tation on the part of the insured, when 


this was not the case. As such errors’ 


are not usually discovered until after 
the insured is dead, and a claim pre 
sented, the importance of absolute ac- 
curacy should constantly be in the mind 
of *he agent. 





Superintendent J. P. Mulhall of the 
Utica district of the Metropolitan gave 
his assistancy staff an outing and dia 
ner at Canadaraga Park on Saturday 
July 11th, at which a most enjoyable 
time was had by all who participated. 
The trip included a moonlight excursion 
en the lake on a steamer chartered for 
the occasion. It was the anniversary 
dinner of the hew Utica district, Sup- 
erintendent Mulhall having taken charge 
there in July last. 





Agent G. Salinger of Harrisburg 


heads the jist for ordinary among the 
Colonial forces tor the year. Next to 
him are: I. Joachin, Paterson; W. 
baumgart, Paterson; H. Hart, Orange; 
M. Backal, Harlem; M. Keller, Jersey 
City; W. T. Heckmaa, Trenton, ani 
R. MacLaichy, Yonkers. The leading 
industrial agent tor the year is Mr. B. 
Heksca of New Brunswick, followed by 
J. L Hait, Middletown; A T. Gray 
Norristown; M. J. Devine, Trenton; 
Charles Mambro, Pittsburg; P. Sween- 
ey, Williamsburg; M. Keller, Jersey 
City; J. A. Saylor, York; J. Schiavona, 
Trenton. 





H. Woolley, formerly agent of the 
Union Life of vanada ia Halifax, has 
been promoted superintendent in his 
old stamping ground and we have every 
confidence that he will continue to 
“make good” in his new sphere of ac- 
tivity. J. C. Reading, formerly agent 
in Toronto, promoted superintendent in 
Hamilton. W. J. Kerr, who has had 
several years’ experience in industrial 
insurance, to be manager at Brantford 
H. R. Cooke, direct agent at Lunen- 
burg, N. S., promoted manager at Am- 
herst, N. S. 





Manager Fenimore has the honor of 
leading the managerial forces of the 
Colonial for industrial increase, and 
after him came J. W. Allbritton, Eas- 
ton; L. P. Welsh, Trenton; W. L. 
Griffin, Jersey City, and J. C. Conley, 
Orange. The leading ordinary manag- 
ers are Messrs. L. Janson, of Williams- 
burg; W. L. Griffin of Jersey City; D. 
E. O’Neil of Harlem;’P. M. Leiffer 
of Hoboken and L. P. Welsh, Trenton. 





The St. John, N. B., district of the 
Metropolitan has a new superintendeat 
in the person of assistant Hadden, pro- 
moted from the London, Ont., district. 


The leading industrial assistant of 
the Colonial is J. Slater of Jersey City, 
closely followed by H. R. Howard of 
Paterson; M. J. McDonald of Pittsburg; 
J. M. Conway of Pitisburg, and C. W. 
Wood of Woodbury. The ordinary as- 
sistancy record is held by H. R. 
Howard of Paterson, who is followed 
by J. Slater, Jersey City; E. Scherff, 
Newark; J. Newman, Harlem; W. J. 


Stock, Harlem; C. Ramp, Harrisburg; 
and T. E. Miller, Williamsburg. 





Agent Von Miller, of Washington, the 
district of the Life Insurance Company 
of Virginia, had the distinction last 
week of writing more new business thai 
any agent there, in fact, very nearly 
doubling the next highest record. Along 
with this was an intermediate. His in- 
dustrial production equals his best pre- 
vious record. 





Relative standing of superintendents 
of the Union Life of Canada. Basis 
of annual premium income increase (in- 
dustrial, quarter-a-week and ordinary). 
combined with per cent. of collections. 
E. C. Ludford, Toronto; A. B. Charles, 
Toronto; S. J. Slack, Wianipeg; N. T. 
Leger, Quebec; G. Maddox, Toronto; 
A. Bedard, Quebec; P. H. Villeneuve, 
Ottawa; L. Methot, Montreal; B. Tay- 
lor, Winnipeg; A. Towsley, Ottawa; F. 
Gagnon, Montreal; J. A. Bernier, Que- 
bec; T. H. Wright, Toronto; A. A. 
Jackson, Montreal; E. Sutherland, Hali- 
fax; W. Poirier, Montreal; J. A. Tyers, 
Hamilton; P. Lachance, Montreal; H. 
Cole, Toronto; Geo. Lake, Winnipeg; 
G. E. Lauziere, Montreal; J. Heath, 
Ottawa. 





The Holdem Tight Boys of the Life 
Insurance Company of Virginia: Nota 
lapsed policy in 6 weeks, Sanders 
Charleston; not a lapsed policy in 5 
weeks, Kaufman, New Orleans No. 3; 
not a lapsed policy in 4 weeks, Drowns, 
Alexandria; Wells, Richmond; Robert- 
son, Richmond; Landis, Durham; Sel- 
leneit, Charleston; Hollinger, New Or- 
leans No. 3. 





AGENTS AND OTHERS INTER: 
ESTED SHOULD READ 


‘*Sample Slices 
FROM THE 


Fruit of Experience” 


Royal Union Mutual Life 


Insurance Co. 
DES MOINES, IOWA 








J. @. Walker, President. 


T. Wm. Pemberten, ist Vice-Pres. 


W. b. T. Regersen, Secretary. 


ORGANIZED 1871 


Life Insurance Company Of Virginia 


HOME OFFICE, RICHMOND, VIRGINIA. 


The PIONEBR Southern Industrial Life Insurance Company. 
The OLDEST Seuthern Life Insurance Company. 
The LARGEST Southern Life Insurance Company. 


The Most Approved Ferms of Life, Endowment and Industrial Pelioles Is- 
sued en Faverable Terms. 


Insurance in Force..... 





anpeembenslnasisulehed OVE:.— $3,500,000 
--+++-....-OVER— $60,000,000 


Total Payments to Policyhol: ers since Organization NEARLY —$8,000,000 











Commissioner. 








Dividends of 6% paid June 20th, 1908, to stockholders of 


THE HOME LIFE INSURANCE COMPANY OF AMERICA 


INCORPORATEO 1889. 
Executive Offices, 420 Walnut Street 
Philadelphia, Pa. 


$2,000,000.00 Paid For Insurance Written 
: Since March 6th, 1908: 
All policies are registered and signed by the Insurance 


Agents wanting to sell an ideal stock proposi- 
tien can obtain good contract. 


Address Executive Officers: 
JOHN LANGHAM, Jr., President JOSEPH L. DURKIN, Secretary 
GUY DE LA RIGAUDIERE, Manager of Agencies 








Home Office, - - 
b 





Canvassing Literature 
A BANKINC PROPOSITION 


, Contrasting The Merits of Life Insurance 
With Savings Banks. 


A SERIES OF APOLOCIES 


How The Royal Arcanum Hoodwinked 
Its Members. 


Price $1 per 100; $2.50 per 500 
———— $4 per | ,000.———_—_——_ 


DO RICH MEN NEED 
LIFE INSURANCE? 


By EDWARD A. WOODS 
An Invaluable Canvassing Document 
10 Cents Per Copy; 500 Copies $6.00 
——1,000 Copies $10.00—-— 


Special advertisements printed on orders 
of 1,000 or over, without eharge. 


Address THE EASTERN UNDERWRITER 


105 WILLIAM ST. 
NEW YORK CITY 








WHAT THE PEOPLE WANT! 


Its Really Low Price and Liberal 
Conditions Have Made it 
Phenomenally Popular 


The NEW Low-Cost 
Life Insurance Policy 


of 


The Prudential 


We want Agents. 
We want Managers. 
We want YOU! 


The Prudential Insurance Company of America 
Incorporated as a Stock Company by the State of New Jersey. 
JOHN F. DRYDEN, President. 
NEWARK, N. J. 








Pittsburgh Life & 


Trust Company 
Pittsburgh, Pa. 


WwW. C. BALBWIN, President 


Issues the best Life—Accident and Health 
Policies on the market 


POSITIVE INSURANCE POLICIES 
Say what they willdo - - Do what they say 


Solicitors of this Company have a broad 
field of action 


CONTRACTS MADE DIRECT WITH THE COMPANY 
ENDORSED AT HOME 
ASSETS..... ...... over $4,500,000.00 
HOME OFFICE 


Pittsburgh Life Building, Pittsburgh, Pa. 





Southern Life 


Insurance Company 


ee ee 
Fayetteville, N. C. 
is preparing to offer unusual opportunities 


in the States of Georgia and South Carolina 
to the right parties. 


AGENTS DESIRED 


For North and South Carolina and Georgia 


Address ©. J. COOPER 


General Manager 
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UNDERWRITER 


This newspaper is owned and pub- 
lished every Thursday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William street, New York City. B. 
F. Hadley, President; G. A. Watson, 
Secretary and Treasurer. The address 
of the officers is the office of this news- 
paper. Telephone 2497 John. 


G. A. WATSON, 
Editors. 
T. H. SWARTZ, Business 


B. F. HADLEY, 


Manager. 


Subscription Price, $3.00 a year; Sin- 
gle Copies, 15 cents. 


Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at New 
York, N. Y., under the Act of Congress 
ot March 3, 1879. 


DEPARTMENTAL EXAMINATIONS. 





Evidences that State Insurance De- 
partments are entirely too lax in con- 
ducting examinations of home compan- 


ies and too prone to hand out unmerited 


commendation are constantly being 
brought to light. 
The latest instance is that of the 


Great Western Life of Kansas City. I 
will be recalled that the Missouri In- 
surance Department, in conjunction 
with the Depar:menis of two other 
states—one the once highly managed 
Wisconsin Department—conducted an 
examination of the company, and not 
a clean bill of health, but 
on the of- 


only gave it 
bestowed unstinted praise 
ficials and management. 

It will also be recalled that Actuary 
R. E. Forster of Philadelphia conduct- 
ed an examination of the company on 
behalf of the Louisiana Insurance De- 
partment, as a result of the findings of 
which that high-class Department head, 
Eugene J. McGivney, gave the company 
permission to do business in his State, 

Thus the company was endorsed by 
no less than four State Insurance De- 
partments. In each case the findings 
of the examiner in charge were ac- 
cepted. 

It now transpires that the company 
was at the time these examina- 
tions were in a deplorable con- 


very 
made, 
and as regards sys- 
tem for handling Funds se 
cured from the sale of stock, which had 
not been authorized, was used in mak- 
ing advances to agents, the sole object 
being that of securing volume of busi- 
ness without regard to cost. On the 
otner hand death loss claims and bills 
for current expenses sufficient to wipe 
out the entire capital stock had been 
pigeon-holed as unimportant. 

Why did not the examiners of these 
various State Insurance Departments 
discover somewhat the true condition of 
the company? Either they were gross- 


ultion—financially 


business. 


ly incompetent to perform the work un- 
dertaken, or they were greatly negligent 
of their duty. In 


either case they 
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have subjected themselves to at least 
deserved censure. 

The public looks to State Insurance 
Departments for protection. The press 
likewise has the right to expect that 
matter given out by four different Stat2 
Departments is worthy of credence. 
Certainly it was not in the instance 
above referred to. 

* *~ *” 

In this connection we give elsewhere 
considerable space to the affairs of the 
State Mutual Life of Rome, Ga., and 
the report of the examination of its af- 
fairs by Actuary S. H. Wolfe. 

Mr. Wolfe’s report was not received 
with very good grace because he tells 
too much. Comptroller Wright says he 
“embraces much not contemplated by 
the Act” authorizing the examination 
of insurance companies by the Insur- 
ance Commissioner. Section 8 of the 
Act of 1887 is quoted to show that the 
principal function of the Commissioner 
is to “calculate, or cause to be calcu- 
lated, the net value on the 31st day 
of December of the previous year, of all 
policies in force on thai day, etc.” In 
case of a deficit the duty of the Com- 
missioner is then prescribed. 

If that is the function of an Insuranc?2 
Depar‘ment, then it had better not 
exist, as there are so many various 
features beyond that of maintaining 
security equalling the reserve valuation 
which go toward determining the extent 
to which an institution is worthy of 
patronage, especially in a “mutual” in- 
stitution such as is claimed for that of 
Rome. 

Is it not important when the manag- 
ers of an assessment institution upon 
reorganization, with themselves’ in 
charge appropriate to their own use 
$121,000 in guaranteed income certifi- 
cates—by a peculiar coincidence the 
exact amount of surplus of the assess- 
ment concern—to “reimburse us for ad- 
vanced money we had put into the as 
sessment company, and the profit we 
made out of the assessment company?” 
By a clever piece of manipulation they 
proceeded to turn these certificates into 
cash, 

Is it not important when officers mis- 
use some $50,000 to $60,000 of a com- 
pany’s funds? And when exposed, 
should they be given a clean bill of 
health because they return the funds 
to the company’s treasury? 

Is it not important when a mutual 
company makes a side arrangement 
with an agency company at a rate of 
compensa‘ion under which no life in- 
surance institution can exist? 

Is it not important when a company 
with some forty millions of insurance 
in force finds its surplus account going 
down at an alarming rate—a mere 
nominal sum being between it and in- 
solvency? 

Is it not important when an institu 
tion claiming to be mutual in character 
fails to hold meetings of its board of 
directors, keep a minute book, etc., thus 
violating essential principles of mutu- 
ality? 

The features pointed out by Mr. Wolfe 
are vitally coupled with that which 
affects management and the possibility 
of success for an institution. It is in- 
formation which the public desires and 
is entitled to. It is information which 


prevents unfortunate occurrences such 
as the fate of the Great Western Life. 
It is information which volumes of ex- 
planatory paragraphs will not explain 
away. 





COERCION BY LEGISLATION. 





What threatened to be a serious rup- 
ture between home office and field force 
upon the question of compensation was 
averted by the action of the Governor 
of Louisiana in vetoing a bill introduced 
and passed by the Legislature of that 
State, and which contained a provision 
compelling fire insurance companies to 
pay the same rate of commission in 
Louisiana as was paid elsewhere. 

The measure was in the nature of re- 
taliation on account of the action of the 
South Eastern Underwriters (Tariff) 
Association at Atlantic City in turning 
down the request of Southern agents 
for an increase in commissions, by al- 
lowing a contingent in addition to the 
present rate of 15 per cent. flat. 

We believe the Louisiana agents may 
well commend the Governor for defeat- 
ing the idea. If there was a grievance, 
the Legislature was not the proper 
place for seeking a remedy. 

Secretary Putnam of the Agents’ As- 
sociation rightly refers to legislation as 
a two-edged sword—capable of cutting 
both ways. 

Company managers were determined 
not to be coerced in such a manner and 
promptly filed a warning that should 
the bill become a law there would be a 
general exodus from the State. There 
was no bluff about the proposition 
either; in fact action of even a more 
drastic nature was suggested by some. 

What part agents may have had in 
the affair was doubtless taken while 
smarting under at least assumed wrong 
treatment, and therefore did not repre- 
sent the outcome of mature, deliberate 
consideration. Nor can it be said to 
represent the attitude of agents in gen- 
eral. 

The more conservative agents how- 
ever believe it was a mistake for com- 
panies not to continue the conferences 
on the commission question with their 
Southern agents, and that this could 
have been done without in any manner 
compromising the company interests. 

Even granting such to be true, two 
wrongs do not make a right, and it was 
certainly wrong for the agents to appeal 
to the Legislature for the passage of @ 
bill enforcing compensation. 





Combine to Place Business. 





Liability underwriters in Chicago are 
somewhat interested in a movement 
which is on among certain organiza- 
tions of employers to place their liabil- 
ity insurance with one company. Such 
action is being considered by the Mas- 
ter Steamfitters’ Association, the Mas- 
ter Painters’ Association and the Mas- 
ter Plumbers’ and Gasfitters’ Associa- 
tion. The last named organization has 
fifty members, whose aggregate pay roll 
is $500,000 a year. It is said that an as- 
sociation of team owners has already 
arranged with the Philadelphia Casu- 
alty to carry the liability insurance of 
its members and that the Aetna Life 
and Travelers each have the business 
of one or two organizations. 

Some managers think that the cap- 
ture of one of these organization lines 
would be very desirable and that if the 
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OF PERSONAL INTEREST 





The election of H. G. B. Alexander, 
president of the Continental Casualty 
Company, to the presidency of the In- 
ternational Association of Accident Un 
derwriters, for the third consecutive 
t.me is a tribute to his worth to the 
business of accident underwriting As 
an earnest, tireless, unselfish worker he 
has no superior in the profession. [For 
many years he has labored unceasing’, 
for the improvement of conditions in 
the home office and field, not to men 
tion his effort in regard to legislatiy: 
affairs. At the same time, results 
achieved in his own company indicate 
marked progress there. Though a most 
dignified personality; Mr. Alexander is 
extremely modest and courteous. The 
association in bestowing such a compli- 
ment, should feel complimented in havy- 
ing members so worthy and accom 
plished as its present president. 





R. D.- Tweeddale, of Dickson & 
Tweeddale, returned on Tuesday morn- 
ing of this week on the Kaiser Wilhelm 
2 from a sojourn in Europe, where he 
was accompanied by Mrs. Tweeddale 


J. K. McMaster, recently appointed 
Inspector of Agencies of the Canada 
Life Assurance. Company is away on a 
trip visiting the western agencies of the 
company. The friends of Mr. McMaster 
will multiply as he goes from city to 
city. 





Secretary M. W. Torry of the Man.- 
hattan Life is enjoying a well deserved 
vacation until August Ist on his yacht 
We are reliably informed that Mr. Torry 
is almost as good a sailor as he is 
a life insurance executive. 





Miss Carrie E. Cottor, general azent 
of the Manhattan Life at Syracuse, N 
Y., one of the few really 
women life insurance managers, ha 
been spending a few days visiting th 
home office, the guest of Vice-President 
Lane. 


successful 





Jos, A. Butler, for several years con- 
nected with the Pittsburg agency of the 
Fidelity & Casualty Company has been 
appointed general agent of the Accident 
Department of the Pacific Mutual Life 
for twenty-one counties in Western 
Pennsylvania. Mr. Butler is an aggres- 
sive young insurance man who enjoys 
an excellent standing with the agents 
and brokers of the industrial metropo- 
lis. He was for some time associate 
with E. D. Boldman, general agent of 
the old Union Casualty & Surety of St 
Louis, with headquarters at Pittsburg 
and subsequently succeeded him in the 
management. 


In the eleven months that have 
elapsed since the creation of the fire 
marshals office in Wisconsin, according 
to the newly issued report of State 
Marshal T. M. Purtell, covering ‘h 
period, there has been a marked de 
cline in the number of arsonisms. 

Of the ninety suspect cases investi- 
gated, twentyfive ;were prosecuted; 
nine convictions secured, with eight 
cases pending. 


deal were made directly with the mana- 
ger or general agent, he could afford to 
make a low rate for the business by 
reason of the expense saved in getting 
it. Others say that they would make no 
rate concessions by reason of the elim- 
ination of brokers from the transaction 
and that they do not especially care for 
the business of such organizations any 
way. The members, they declare, will 
not be held by any such agreement and 
many of them will place their business 
where they see fit.—“Western Under- 
writer.” 
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STRENGTH OF THE HOME. 


Remarkably Fine Showing of the Great 
New York Company—lits Semi- 
Annual Figures. 


Through times of general adversity 
as well as those of prosperity ~he Home 
[Insurance Company of this city con- 
tinues to forge ahead at a rapid rate, 
thereby emphatically attesting the skill 
of its management and the loyalty of 
its field staff. From the 110th semi- 
annual statement of the corporatioa, 
just issued, we learn that its present 
assets aggregate $22,528,287, a gain of 
$1,655,589, over those of the previbus 
six months, while the policyholders sur- 
plus has now reached the comfortable 
figure of $11,715,482; this item including 
the $38,000,000 capital and a conflagra- 
tion surplus of $600,000. The handsome 
showing above noted was made despi‘e 
an increase of $119,846 in the reserve. 
and unusually heavy losses sustained 
during the major portion of the half 
year period. Long a powerful and popu- 
lar institution the Home Insurance Com- 
pany is steadily gaining in both par 
ticulars 





CITY SWINDLED. 


Committee Report Severely Condemns 
Those Responsible for Purchasing 
Hose for New York. 


After months of patient and thor- 
ough inquiry the Commissioners of Ac- 
counts named by Mayor McClelJan, of 
New York, to investigate the purchase 
of fire hose for the city, has completed 
its labors and filed its report. The lat- 
ter is a straightforward document with- 
out attempt to honeycoat words. 

It is boldly charged that the city has 
been swindled in its. hose purchases, 
and the recommendation is made that 
action be taken to recover whatever 
damages have been suffered. 

It developed that the rotten hose used 
at the Parker building fire last January 
was purchased from the Windsor Fire 
Appliance Company, a close corporpora- 
tion, the bulk of whose business was 
done with New York City. 

Speaking of the tests for hose former- 
ly employed the report says: 

“The three contracts for rubber hose 
next preceding those entered into witn 
the Windsor company contained what is 
known as the ‘duck clause,’ viz.: a pro- 
vision to the effect that ‘a strip one inch 
wide running lengthwise shall have a 
tensile strength of not less than 300 
pounds, and a strip one inch wide run- 
nning crosswise shal] have a tensile 
strength of not less than 375 pounds.’ 
This stipulation was eliminated from 
the specifications under which Windsor 
hose was received. Had the clause been 
present in the contracts and had the of- 
ficials at the test applied the tests form- 
erly specified it is certain that none of 
the hose could have been accepted.” 

Fire Alarm Monopoly. 

After probing the hose scandal, the 
commissioners investigated fire depart- 
ment conditions generally. The mon- 
opoly enjoyed by the Manhattan Fire 
Alarm Company in connecting its boxes 


in private buildings with the depart- 
ment’s telegraph wire, is condemned, 


and the recommendation made that the 
city purchase and thus directly control 
this private alarm system. 

Alarm System Hopelessly Inadequate. 

In the opinion of the commissioners 
the present fire alarm telegraph system 
of Manhattan is “hopelessly inadequate 
to afford reasonably efficient service 
and proper protection,” because of the 
original faulty design of the system and 
its present advanced decay. 

“The signal cables carry a low ten- 
sion current. The result of their con- 
tact with a high tension circuit at one 
of the many points where the cables 
are exposed to such a risk would be 
nothing short of a catastrophe at head- 


quarters, involving loss of life and prob- 
uvie uestruction OL the Duliding. in Lis 
vuuulug a ure at the base ur ilie ele- 
vavor sail would, uniess controlied ln- 
mediately, ueslroy the inird avenue Ca- 
bie, and thus put out Of Commission ail 
the poxes in manhattan sOuULM OL rilty- 
ninth street, with the excepuon O1 Lhuse 
serving @ smaii territory on the wesi 
diue. Lhis iciuaes the distiict where- 
1a are concentrated Lhe WOslt Vaiuavie 
OL Lhe cilys investments. 

‘he report further severely  con- 
femms the system of pelly grail lm 
vogue, and holds as excessive ime ieave 
ol aosence periods gianuvted Lhe nreimen. 

ihe c.1eauon Ol a Loboroughiy equipped 
uaining school tor new men Is urged, as 
is aiso the compelling of theaues and 
other places Ol amiusement lo pay lor 
the services of puvilic nremen, where 
such are stationed. 


Since the above was in <ype suit to 
recover the amount ($25,4lu) pald tue 
Wiadsor Fire Appliance UCOmpany ivr 
lire hose, has been Imslituig@i by tne 
city. 





EASTERN GENERAL AGENT. 


F. C. Sturtevant to Represent California 
Fire in Several New Engiand and 
Middle States. 





After it was generally reported that 
the entry of the California Insurance 
Company of San Francisco into the 
Eastern fieid would be deferred until 
the first of the year, the surprising an- 
nouncement was made last Thursday 
that Frank C. Sturtevant of Philadel- 
phia, had been given the general agency 
of the corporation for the New England 
States, New York and New Jersey. 

Mr. Sturtevant had been mentioned 
in connection with the position for some 
time, and during the recent visit to the 
East of Secretary Brooks, he had sever- 
al interviews with that gentleman. 

While Middle Department special 
agent for the Providence-Washington, 
Mr. Sturtevant will best be recalled as 
the former agency superintendent for 
the Niagara Fire. He has had extend- 
ed experience in field and office work, 
and is particularly well posted as to the 
Eastern territory. Mr. Sturtevant will 
continue to make headquarters at Phila- 
delphia. 





A. N. HAMILTON NAMED. 


Former Compact Manager at Washing- 
ton Appointed Special Agent for 
Royal Exchange 


In succession to Fred Pier, U. C. Cros- 
by, United States manager of the Royal 
Exchange Assurance, has appointed A. 
N. Hamilton, recently compact manager 
at Washington, D. C., special agent of 
the corporation for New Jersey, East- 
ern Pennsylvania, Maryland and the 
District of Columbia, with headquart- 
ers at Philadelphia. 

Previous to assuming his position at 
Washington, Mr. Hamilton was assist- 
aut to the secretary of the Pittsburg 
Roard of Fire Underwriters, the late 
F. Biggert. So creditably did he 
fi'l his post that upon the death of 
Mr. Biggert, the fraternity looked upon 
Mr. Hamilton as the logical successor. 

The powers that be did not will that 
way and shortly afterward he was tend- 
ered and accepted the place at the Na- 
tional Capitol. 





Bad Fire at Orange. 





Damage estimated at $40,000 was 
caused by fire in the hatting district of 
Orange, N. J., on Tuesday, originating 
in a building formerly used by the Es- 
sex Box Company, but now vacant, the 
fire spread to several adjoining build- 


ings, and the firemen had hard work to - 


subdue it. Incendiarism is the suspect- 
ed cause of the blaze. 
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BIDDING FOR COMPANIES. 
Philadelphia Agency Offers to Guaran- 
tee Loss Ratio of Not to Exceed 
Twenty Per Cent. 


Philadelphia, July 15th.—A long-estab- 
lished agency firm of this city is mak- 
ing a strenuous drive just now to secure 
additional company representation, its 
trump card being a guarantee that the 
loss ratio of the office shall not exceed 
twenty per cent. upon a goodly volume 
of premium. The firm controls a fine 
line of risks, upon which its average 
loss ratio for several years has been but 
eleven per cent. The individual firm 
members are men of financial responsi- 
bility and high reputation, and their of- 
fer is said to be decidedly attractive to 
several companies not altogether satis- 
fied with their present connections, and 
these are seeking fuller particulars in 
anticipation of making a change. 





HOME AGAIN. 


U. S. Manager Lock Returns From At- 
tending Anniversary Exercises of 
the Atlas Assurance. 


After several weeks absence from 
New York pleasantly spent attending 
the centenary exercises of his com- 
pany, the Atlas Assurance, of London, 
United States Manager Frank Lock, re- 
turned to town a day or two ago, look- 
ing bronzed and hearty. 

CHEAP INSURANCE. 
New Terminal at New Orleans Written 
at One Per Cent. for Three Years. 


Although universal 
tf 





complaint is 


made at company headquarters regard- 
ig the utter inadequacy of t me 

cartile and dwelling rates no tain 
ing at New Orleans, no apprecia ef- 
fort at improvement is being made. A 
recent case in point is the writing of 
the new terminal station of the Queer 
and Crescent Railroad, at one per cent. 
for three years, and without the co-in 
surance clause, and yet the business 
is taken by the best class of compa s, 


whose officers would unhesitatingly re- 
ject the rate if offered in any other city. 
Why this discrimination in favor of 
conflagration threatened New Orleans, 
no one seems able or wil t I 


ADDS TO SURPLUS. 


Freeholders Fire of Kansas Wil) Now 
be Licensed in the Empire State. 
Several weeks ago Secretary G. A. 

Bailey, of the Freeholders Fire, of 

Topeka, Kan., after making forma! ap- 

plications for the entry of the company 

into New York, announced that the sur- 
plus of the institution would be increas- 
ed $25,000, through the voluntary pay- 
ing in of that sum by the shareholders. 

This action has now been taken, and 

immediately a sworn declaration to that 

effect be received by Superintendent 

Kelsey, of New York, from Superintend- 

ent Barnes, of Kansas, the former will 

license the Freeholders in the Empire 

State. The company will be represent- 

ed in the Metropolitan district by Ed- 

ward Cluff. 





DEATH OF H. A. KELLY. 


One of New Yorks Most Capable Adjust- 
er’s Passes Away Suddenly—His 
Honorable Career. 


Though ill for over a 
A. Kelly, adjuster for the New York 
City agency of Kelly and Fuller, and 
one of the most capable and highly re- 
garded men in his line, was not consid- 
ered by his friends to be dangerously 
sick, and his death last Friday night 
wos wholly unlooked for 

A native of Ireland, Mr 


year Herbert 


Kelly came 


to this country years ago when a mere 
boy, and for a time was a cable opera- 
tor. Later, in company with his brother 


John, he 


9 


embarked in the insurance 
business at Lambertville, N. J. Subse 
quently he went West and for years 
vas special agent in Ohio for the Scot- 
tish Union and National. In 1904 he 
same to New York as adjuster for Kelly 
and Fuller, a position he acceptably fill- 
ed to the hour of his death. Mr. Kelly 
was a thorough gentleman; true as 
steel and a terror to fake claimants. 
More than one crook discovered his 
error in trying to collect a dishonest 
oss from the Kelly and Fuller compa- 
nies, and is now repenting leisurely 
therefor in State’s prison. Quiet and 
courteous in manner, ever ready to ex- 
tend a kindness to the deserving, Mr. 
Kelly had a host of friends, by whom 
his passing will be sadly felt. 





READY FOR BUSINESS. 


Osage Fire of Kansas Gets Underway at 
Topeka—W. L. Gardiner, Secretary 
and Underwriter. 


Its capital all placed and prelimina- 
ries perfected, the newly organized 
Osage Fire, of Topeka, Kan., began 
writing business on Monday. The offi- 
cers of the company are: P. W. Goebel, 
president; Clyde Miller, vice-president 
and general manager, and W. L. Gardi- 
ner, secretary and underwriter. Mr. 
Gardiner is a graduate of the F. 8. 
James office of Chicago and has had 
considerable inside and field experience. 

While it is not intended that the 
Osage will operate outside its home 
State for sometime, immediately its 
stock be increased to $200,000, other ter- 
ritory will be gone into. 


Tobacco Business. 





Several of the companies that ceas- 
g Kentucky tovacco storage 
isiness because of the activity of the 


considering again ac- 
union planters. 





VETOED BY GOV. SANDERS. 


(Continued from Page 1.) 
who ardently championed 


is keenly disappoin.ed 


Louisiana, 
he measure, and 
at its failure to become a law, issued 
the tollowing statement conceraing it: 


Notwithstanding the Favrot bill failed 


to become a law, the fact that lt was so 
seriously considered as to be passed by 
th branches o he legislature will 
have the effect of forcing the hom« 
office ( t mpanies to take some 
10tik the eff yf Southern sates 
to be put on an equity with states else 
payment of com- 


agents them- 
testing vigorously 


missions » agents Th 


the ani 1 meetings of the officers 

of «he companies and meetings of the 
Southeaster i Association to be 
put on é I basis in the payment 
f mmi+ as other localities, bu 
without avail, and only this year the 
npan ficers at a meeting at At 
lan‘ic City, turned down flat a strong 
resolution, signed by the leading agents 


e South, asking for the same com- 


missions as the companies pay ia the 
West and East 

As siate insurance commissioner I 
leveloped the fact in the hearing be- 
or Governor Sanders that notwith- 
stand many of the Southern s‘tat2s, 





like Louisiana, are furnishing a more 
profitable business to companies by a 
fire loss ra much smaller, the com 
panies pay a mmission to the agents 
) per cent. less than is 





( 
paid to local agents of other states on 
t same class of business. No explan 
at was offered Governor Sanders by 
} ompa 3 presentatives excep* 
that compe‘ition forces the companies 
to pay this larger commission on a less 
profitabl busit Be only excuse 

ing that tl demand for increased 
commissions in the business cen‘ers 
where competition is keen is so strong 
that the companies cannot resist and 
ire compelled to pay larger commis- 


sions *here 
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SCORES FIRE BOAT SYSTEM. 





New England Bureau of United Inspec- 
tion Reports Upon the East Boston 
Fire. 





In the course of its report upon the 
recent destruction by fire of the Boston 
& Albany piers, at the Grand Junction 
station, East Boston, Mass., the New 
England Bureau of United Inspection, 
severely criticised the fire boat service 
of the city, and also noted the inadequa- 
cy of the water supply. 

Its report reads: 

“Class of Occupancy.—Freight piers 
and grain elevator, When fire was dis- 
covered it was well started inside at the 
extreme west corner of pier No.1. Con- 
struction of building frame, open con- 
struction metal clad, flat gravel roof, 
three-inch wood floor. Building sup- 
ported on piles. 

“Building contained, as near as could 
be roughly estimated, 35 to 40 barrels 
of machine oil, 264 bales wool, 45 casks 
of bleach, 6 cars staves, 1 car rags, 1 
car brass and a quantity of onions, but 
the foreman states that the only freight 
in vicinity of fire was onions, and that 
the only freight in whole section south- 
west of fire wall was staves and onions. 
There was in the immediate vicinity 
ef where fire started an unused coal 
pocket with some frame refrigerator 
gratings stored in same. 

“Fire discovered by workmen, who 
rang in auxiliary fire alarm box, which 
was located in this section of pier. 

“Fire Classification—Unknown. It is 
thought by foreman, who was in vicinity 
when fire broke out, and others that 
fire was caused by sparks from a pass- 
ing towboat. The above theory seems 
to inspector as plausible as any, as there 
seems to have been nothing stored in 
vicinity that would cause spontaneous 
combustion. Smoking on piers was 
strictly prohibited, but there had been 
teamsters in this section loading onions, 
and it is possible that fire may have 
originated from smoking. 

“There were 10 or 15 people working 
on east side of pier when fire was dis- 
covered and as soon as possible lines of 
hose at hose connections were run out, 
but before any water could be used fire 
drove men northward through fire 
wall and out of north end pier. 

“Fire doors on wall were tin clad au- 
toniatic and were kept open during the 
day. It is evident that they did not 
operate, or if they operated at all they 
did not until fire was well under way 
in north section. Workmen tried to get 
at fire doors and close them, after being 
driven through same from southwest 
section, but were unable to do so. It is 
estimated that entire building was in 
fiames inside of five minutes after fire 
was discovered. 

“Wind at time of fire was southwest, 
with a velocity of about eighteen miles 
an hour, and fire swept whole water 
front southeasterly from pier No. 1 to 
and including pier No. 4. Buildings de- 
streyed were piers Nos. 1, 2, 3 (grain 
elevator) and 4., and all buildings be- 
tween Nos. 2 and 3. 

“Fire was fought by Boston Fire De- 
partment, five alarms were sounded and 
a large supply of apparatus responded, 
including one fire boat (an old one). The 
other boat, No. 44 was out of commis- 
sion. 

“There was a great scarcity of water 
and supervisor of engines states that 
many of the steamers were pumping 
under from 15 to 24 inches vacum: 50 
to 60 pounds water pressure was all the 
engines could get and one engineer 
states that he could get onlv 20 
pounds with 100 pounds steam pres- 
sure. 

“It is very evident that the fire boat 
service of the City of Boston is entirely 
inadequate, as there was but one boat 
available at thistime. The water supply 
for so large a plant is also very inade- 
quate, if the above statements are cor- 
rect, 

“Occupancy of buildings was approxi- 
mately as follows: Pier No. 1, given in 
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another section of this report, pier No.2, 
9,500 cases of macaroni (estimate), 24 
cases of tea (estimate), probably consid- 
erable local freight; pier No. 3, 25,000 
bushels wheat; pier No. 4, steamer De- 
vonian was unloading 3,000 tons of 
freight and had maybe three-fourths of 
it unloaded when fire occurred. 

“The piers destroyed were all covered 
by one story frame metal-clad sheds ex- 
cept one, which was in part two story, 
aud were all of open construction. The 
elevator was brick for twenty feet in 
height, above which was plank crib 
work, slate covered joist floors, gener- 
ally one inch thick. Height, 118 feet, 
with slate roof. Elevator divided into 
three sections, fire doors in same not 
siandard, These cutoffs were useless, 
as fire attacked building from the out- 
side its entire length. 

“The brick warehouse north of pier 
No. 1 was saved from material damage 
by the standard tin covered shutters 
and rolling steel doors with which it 
was protected.” 





A NEW HAZARD. 





Peculiar Condition Discovered in Cali- 
fernia in Connection with a Gar- 
age Fire. 





A recent garage fire in Stockton, Cal., 
according to the “Journal of Commerce 
and Commercial Bulletin” involved 
some interesting facts. It started in 
a corner of the garage and was at- 
tributed by the adjusters to defective 
electric wiring. Two machines were 
burned, one of them badly. The wood- 
work of the machines was destroyed, 
but the tanks did not explode, being 
full at the time. An investigation 
later showed that there was a barrel of 
dry batteries in the corner where the 
fire started The batteries were packed 
in straw. This fact led to the belief that 
a stray piece of metal may have short- 
circuited one of the batteries and caused 
the fire. Because of the low voltage of 
such batteries the layman is apt to think 
them entirely harmless. They are to 
life, but by short-circuiting the termi- 
sals with a short piece of wire or cther 
conductor, heat enough is ger ced 
easily to set fire to light inflammables. 
A garage furnishes plenty of material 
in the way of straw, tissue paper, gaso- 
line vapor, etec,, to enable the accidental 
short-circuiting of a dry battery to start 
trouble. The hazard is not an immi- 
nent one, but is one more which has not 
been thought of to add to the long list 
uf hazards in connection with garages. 


INSPECTING NEWARK. 





Engineers from the National Board 
Looking Into the City’s Fire Hazard. 





F. W. Walther, R. W. Bogart, Jr., and 
F, P. Raymond, engineers ot the Nation- 
al Board of Fire Underwriters, says 
“The Expositor,” have been inspecting 
the city of Newark with a view of noting 
where the fire hazards can be material- 
ly reduced and where improvements 
have been made. Local underwriters 
are anxious to compare the findings of 
the recent inspections and those insti- 
tuted by the Committee of Twenty 
about three years ago. Many improve- 
ments have been made since the visita- 
tion in 1895, when much criticism was 
made, leading up to numerous cancel- 
lations for poor conditions. Mr. Walth- 
er and his associates have thoroughly 
inspected the fire department, salvage 
corps and the Bureau of Combustibles. 
The engineers were particularly inter- 
ested in the bureau which is conducted 
by Capt. C. Albert Gasser, because of its 
practically recent institution as a part 
of the city government. The engineers 
told Capfain Gasser that his work, par- 
ticularly in three specific instances, was 
the kind which will go far toward the 
saving of life and property as well as 
reducing the fire hazard. 





USE HIGH PRESSURE SYSTEM. 





Salt Water Mains Operated to Good 
Effect at Coney Island Fire. 





A practical demonstration of the ef- 
ficiency of the auxiliary salt water mains 
of Coney Island was afforded at the 
fire that broke out at the resort last 
Thursday. After getting a good start 
in the Pabst. Loop Hotel, which was 
wholly destroyed, the flames seriously 
threatened Dreamland, Luna Park and 
Steeplechase Park, and did some dam- 
age to the Culver Line Station of the 
Brooklyn Rapid Transit Railroad. 

When the seriousness of the fire was 


noted by Chief Lally, he ordered into | 


service the new high pressure salt water 
mains. These worked perfectly, the 
water thus supplied drenching the flimsy 
amusement buildings, and preventing 
the spread of the flames. 

ane loss on the Pabst Loop Hotel and 
contents is placed at $00,000. 





E. E. Rhodes, vice-president and 
mathematician of the Mutual Benefit 
Life has returned from Europe, greatly 
benefited by his rest. 
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IN CASE 


could you prepare anything like an aceurate valuation of your property with verified 
plans and specifications of roar buildings? Most insurance companies incor 

1 lisies. We have appraised seme ef the largest plan 
country, and if you’re interested, will gladly estimate the cost of similar service for you. 


COATS & BURCHARD CO., Public Appraisers, 159 La Salle Street, CHICAGO. 


J. D. PICKARD, sestevenistve, 27 William Street, NEW YORK 
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SURPLUS LINES. 


LONDON LLOYDS. 


We can furnish you a policy covering up to $40,000 in a syndicate of LONDON 
LLOYDS Underwriters that accept American fire business only through our of- 
fice. Immediate binders given; 10 per cent. commission paid. Send us fall in- 
formation; also a list of a few represented companies and the amounts they 
carry. A warranty will be required in some one of the companies mentioned 


below: 


Aetna Insurance Company, Alliance of London, Commercial Union Assurance 
Company, Continental Insurance Company, Firemens Fund Insurance Company, 
German American Insurance Company, Hartford Insurance Company, Home Insur- 
ance Company, Liverpool & London & Globe Insurance Corporation, London Assur- 
ance Company, London & Lancashire Insurance Company, National Insurance 
Company, Northern Assurance Company, North British & Mercantile Insurance 
Company, Insurance Company of North America, Phoenix Insurance Company, 
toyal Insurance Company, Springfield F. & M. Insurance Company, Sun Insurance 


Office. 


We invite Your Patronage and Promise Careful Attention to Your lnterest. 


MARSH & McLENNAN, 


London Office, 123 Bishopsgate Street. 


New York Office, 54 William st. 


Chicago Office, 159 La Salle Street 











GERMANIA 


FIRE INSURANCE COMPANY, 
NEW YORE. 


ORGANIZED 1889, 


Cash Capital ...... $1,000,000.00 
IR in 26g hh» 08050 5,185,649.51 
949,260.90 


HEAD OFFICE: 
Cor. William and Cedar Streets, 





Stat+ment Jan. Ist, 1908 to Conn. 
Ins. Dep’tm’t. 


National 


Fire Insurance Company 
of Hartford, Conn. 


Capital Stock, all Cash............ $1,000,000.00 
Funds reserved to meet all 
Liabilities, Re-Insurance, Re- 


serve, Legal Standard,......... 4,473,102.18 
Unsettled Losses and other 

SN mls 1a acter cencecseteions 477,202.34 
Net Surplus over Capital and 

SN aovieses ri ning sabinesews 1,50 3,€60.76 








Total Assets, January Ist, 1908. .$7,453,9 528 


FRED. S. JAMES & CO. 
Chicago - - New York 





WESTERN 
ASSURANCE CO. 


of Toronto, Canada 


ee 


FIRE AND MARINE 


UNITED STATES BRANCH 
January 1, 1908. 

ee ee $2,313,222 

584,137 





Assete. 
Su plus in U.S... : 
HON. GEO. A. COX, 
President. 
W. R. BROCK, 
Vice-President 
W. B. MEIKLE, General Manager. 











EDWARD CLUFF 
54 MAIDEN LANE 
New Yerk City 
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Fredhelders Ins. Ce., Tepeka, Kaas. 
—_ Fire Ins. €o., of Pine Bluff, 


Federal Liyeds, of Chicage, BL 
3ee Reports of These Companies, 
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DISCUSSED-IN THE WEST. 





illinois Field Club Bars Hunter & Co. 
Agency—No Company For Black- 
welder—Premiums Decrease. 





Chicago, July 14.—(Special Corre- 
spondence.)—The action of the Illinois 
Field Club, the non-union special agents 
association in practically expelling the 
general agency of R. J. O. Hunter & Co. 
of Chicago from membership, was rad- 
ical. Their companies are the Mechan- 
ics, Lumbermen’s and Pittsburg. These 
companies are now declared non-affiliat- 
ing and no doubt the field men will be 
careful to show them no favors. In fact 
the Hunter agency will feel the har- 

ocn. 

‘ The action of the field club was unan- 
jimous in roll call and the Hunter agen- 
cy had no one to say a word in its be- 
half. 

For over a year the field club has 
been endeavoring to get the Senator H. 
Collins agency at Bloomington, Ill., in 
line. The club officers declare that the 
Hunter agency which had the largest 
business in the Collins office promised 
faithfully to do the needful. On the 
strength of this promise the officers got 
the Firemen’s of New Jersey to pull 
out, it getting $2,300 a year. It is nota 
member of the club but acted for the 
good of the cause and now gets $800 
a year out of Bloomington. Other friend- 
ly companies that tried to get Collins in 
line were shelved. Hunter & Co. never 
budged, and the field club charge it 
with repudiating its promise. Hence 
the expulsion. 

That the attitude of the Hunter office 
has greatly humiliated the field club 
officers is well known. Not long since 
the Firemens was asked to co-operate 
with the field club at another point. Gen- 
eral Agent Bassett of the company re- 
plied that the last time he yielded to the 
request of the club his action was “defi- 
nite but lonesome.” 

. a a 

It has just leaked out in well-informed 
circles here that the project of Attorney 
Joseph E. Paden to launch a new fire 
company has been dropped. Mr. Paden 
is mayor of Evanston, the largest and 
wealthiest Chicago suburb. It is said 
he desired all the capital to be held by 
Evanston married men. Another signi- 
ficant feature is that Mr. Paden is a 
relative of I. S. Blackwelder, formerly 
western manager of the Niagara. It is 
said by insurance men that had the com- 
pany been formed, Mr. Blackwelder 
would have been the underwriter. 

Mr. Blackwelder’s name has been 
mentioned in connection with the new 
Kansas company that is being organ- 
ized. It is said by his friends, however, 
that he does not intend to leave Chicago. 

So far as can be learned the compa- 
nies in the West all show a falling off 
in premiums except the Phenix and 
Glens Falls. Losses are heavy. 





TO QUIT THE FIELD. 





Alliance Fire of Minnesota Suffers 
Heavy Losses from Hail Storm. 





So badly hit was the Alliance Fire 
Insurance Company of Austin, Minn., in 
the hail storm that swept Northern Min- 
nesota about a month ago, that its re- 
tirement from business is looked for. 
The concern is a small one, having a 
capital of only $100,000. It wrote, in 
addition to fire insurance, a large hail 


. business, and had many policies in force 


in towns adjacent to its home city. This 
congestion of liability proved its undo- 
ing, one storm inflicting such damage 
as to compel the concern to seek rein- 
surance. 





Puts Arsonist Out of Harm’s Way. 





That Steven J. Ingalls of Brooklyn, N. 
Y., might not again endanger lives as 
well as destroy property through his 
passion for building burning, Judge 
Humphrey, in the Queen’s County Court 


last Friday, imposed a sentence wpon 
the convicted arsonist of thirty years in 
Sing Sing prison. Ingalls had previous 
ly served thirty-two years for building 
burning in Massachusetts. 

Fire Marshal Beers, who secured the 
evidence upon which Ingalls was con- 
victed, is looking up the record of a 
party accused of setting fire to the Ber- 
lin dry goods store, corner Broadway 
and Myrtle avenue, Brooklyn. 





Licensed in New York. 





Authority to operate in New York 
State was granted the Maratime Insur- 
ance Company, of Liverpool, England, 
by Superintendent of Insurance Kelsey, 
several days ago, the company having 
ceposited the required amount of securi- 
ties at Albany. It will write marine 
business only. 





Dixie Fire of North Carolina in Cal. 





Formal admission into California has 
been granted the Dixie Fire, of Greens- 
boro, N. C., which will be represented 
on the Pacific coast by J. F. Cobb, for- 
merly secretary of the company, and 
who went to San Francisco a few weeks 
ago. Mr. Cobb likewise expects to rep- 
resent in his territory the North State 
Fire, also of Greensboro, and of which 
he is also an ex-official. 





Fire Protection at Brockton, Mass. 





The fire-fighting facilities of Brock- 
ton, Mass., are thus summarized by the 
engineers of the FirePrevention Com- 
mittee of the National Board of Fire Un 
derwriters, who recently completed an 
investigation of the city: 

“Water supply from sources of ade- 
quate capacity; available in sufficient 
quantities in most high value parts of 
the city, distribution elsewhere fair to 
poor; storage or pumping capacity de- 
ficient. Fire department efficient, but 
weak in full paid men and engines. Fire 
alarm system new and adequate. 

“Building department.—Laws  defi- 
cient regarding fire prevention equip- 
ment or modern forms of construction, 
and not rigidly enforced. Main fire 
limits too restricted. Structural condi- 
tions weak, especially on account of the 
great number of large frame buildings. 

“Electricity—Under municipal con- 
trol. Management efficient and inspec- 
tions well and promptly made. Laws of 
little value, but the National Electrical 
Code is being enforced by the inspector 
of wires. Condition of new wiring fair 
to good; of old wiring fairly safe, al- 
though some installations were found in 
hazardous condition. Electrolytic con- 
ditions are under supervision. 





Prominent Company to Enter Southerr. 
Field—Establish Department 
Headquarters at Atlanta. 





As The Eastern Underwriter went to 


press yesterday arrangements were al | 


but concluded for the esidblishment by 
a prominent and ably mafhaged company 


of a Southern departmeni, with head- | 


quarters at Atlanta. The territory em 
braced under the proposed arrange- 
meni is from Virginia to Florida, both 
States inclusive, the usual Southern 
t-rritory plus Mississippi. 
will be shared in by a second company, 
which is now entered in the field in a 
limited way. The pariy selected to 
manage the new department is widely) 
known, and has an iatimate knowledge 
of the territory he will, unquestionably, 
soon be called upon to control. 





DELAWARE OF DOVER. 





Company’s Managers May Conclude to 
Again Reenter it in General Field. 
A meeting of the directors of the 

Delaware Insurance Company, of Dover, 
Del., is scheduled for to-day, at which 
it is expected, the future of the iasti- 
tution will be determined. Since i:s 
retirement from general business earl) 
in the present year the management 
of the Delaware has been hard a‘ work 
in an effort to discover just where it is 
at. Secretary Denny was receatly on 
the Pacific Coast where «he compan) 
formerly had a large general agency, 
and he has visited other points. The 
institution is a clean-cut one, whose 
officers made the mistake of attempting 
to write tco much business. 








Agency Supervisor for Michigan. 


George W. Walker has been appoint 
ed supervisor of agencies for Michigan 
by the Equitable, with headquarters at 
Detroit. As an organizer Mr. Walke: 


has few equals and the society is to | 


be congratulated upon securing his 
services. 





Charlies Watson Placed. 





Charles Watson, the well recalled for 
mer vice-president of the Eagle Fire 


Company, of New York, has connectec | 


with the progressive Newman and Mc 
Bain agency of this city. 





The Calumet Fire, of Chicago, has ap- 


pointed F. O. Davidson its special agent 
for Kansas and Colorado. 


The deal | 








Losses Paid—Cash 





THE CALIFORNIA INSURANCE CO. 
OF SAN FRANCISCO, CAL. 


Assets $795,987.00 Surplus to Policyholders $551,180.00 


In San Francisco Conflagration $2.550,000.00 


LOGUE BROS. @ CO., Managers 
245 FOURTH AVE., PITTSBURG, PA. 


Without Discount— 











WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 
ALLEMANNIA FIRE !NSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS'N, OF N. J. 
GEORGIA HOME INSURANCE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 


PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE INSURANCE GO., of Ohio. 


100 WILLIAM STREET - 





New York. 


1] 


The Leading Fire Insurance Companv 
of America. 





WM. B. CLARK, President. 

W. H. King, Vice-President. 

Henry E. Rees, Secretary. 
Assistant Secretaries. 

A. N. Williams, E. J. Sloan, 

E. 8. Allen, Guy E. Beardsley, 

W. F. Whittelsey, Jr., ‘*‘ Marine” 


PHENIX 
INSURANCE 
COMPANY 


OF BROOKLYN, N. Y. 








No. 68 WILLIAM ST., 
New York. 














“THE COMPANY WITH THE PYRAMID” 





965,147 93 
1,014, 579.95 
7,101, 451.03 


1, $05./01.00 
1,586,816 66 
1,659.157.79 














JNEWHAMPSHIRE 


2,581,21048 | 624,347.45 \ 


'LFIRE INSURANCE Co. 


3,47 83.86 6 











3. RN. Cd 
3.8 aNCHESTE 1.193 8 


| [3,911,743 34 1.199.685.4909 | 
[4.069.140 67 ,'.252.267.06  \ 
[ 4.310.836 19 .257.058.25 \ 


| | 4,500,404.12 322,978.14 \ 


|| TOTALLIABILITIES $2.077,425.987 
POLICYHOLDERS SURPLUS $ 2,422,978.14 7 
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Royal Exchange Assurance 


OF LONBON, ENGLAND. 








ESTABLISHED IN 1720. 


United States Branch. 
92 WILLIAM STREET, NEW YORK. 
UW C. CROSBY, General Manager. 
R. D. HARVEY, Assistant General Manager 





| 
1 


. eee ee ete 


12 ° 


RESIDENT AGENCY LAW. 





Minnesota Insurance Commissioner 
Warns Companies Against Disre- 
regarding Statute. 





Attention has been called by Insur- 
ance Commissioner John A. Hartigan, 
of Minnesota, to the resident agency 
law of that State, which statute, he 
says, is being persistently violated. The 
commissioner points out the penalties 
for non-compliance with the statute, 
and declares that in future these will 
be rigidly enforced. 





FIREBUGS SUSPECTED. 





Believed to Have Set Fire to Buildings 
at Washington, Pa., Causing $90,000 
Loss. 

The authorities at Washington, Pa., 
are firmly convinced that the recent 
severe fire in their city, which caused a 
property loss of close to $90,000, was the 
work of firebugs. The entire fire de- 
partment of the city was required to 
cope with the blaze, which was subdued 
only after the hardest kind of a fight. 

The principal sufferers from the fire 
are the Haines Department store, 
Eighth and D streets, Southeast, $25,- 
000; Virginia stables, 450% C_ street, 
Northwest, $30,000, and the Ballinger & 
Gray Commission House, 925 Louisiana 
avenue, Northwest, $10,000, and the ad- 
joining storage and packing house of 
C. H. Javins, $25,000. 





PROMOTION FOR J. C. RICHTERS. 





Former Inspector Appointed Head of 
Engineering Department of Middle 
States Inspection Bureau. 

So favorably impressed with the in- 
spection work of J. C. Richters, were 
the managers of the Middle States In- 
spection Bureau, that they recently de- 
cided to advance him to the manage- 
ment of the engineering department. 
The appointment is effective as of Au- 

gust first 





$250,000 Loss Near Philadelphia. 





Lightning was primarily responsible 
for the destruction by fire of Chelten- 
house, the beautiful country place of 
George W. Elkins, at Elkins Park, Pa., 
on Tuesday. William Elkins, son of the 
owner of the property, places the dam- 
age at $250,000. 





Cost Must Be Borne By City. 


Under a decision by Justice Dugro, of 
the Supreme Court, New York, the city 
cannot recover from  property-owners 
for expenses incurred in making emer- 
gency repairs after a fire. The test case 
came up in connection with fire dam- 
aged property at 159 Maiden Lane, New 
York, where the city sought to recover 
from the owners $636.84, expended in 
putting the building in safe condition. 





Gouging the Insurance Companies. 





In future such insurance companies 
as desire to transact business in Cape 
Girardeau, Mo., will have to pay $25 an- 
nually for the privilege, instead of $10, 
as charged heretofore. 





Joins National Association. 





At the last monthly meeting, the Fire 
Urderwriters Association of Salt Lake 
City, unanimously voted to affiliate with 
the National Association of Local Fire 
Insurance Agents, the dues of the local 
board to include the dues of the Nation- 
al Association, same to be remitted to 
the National Association by the local of- 
ficers. The local board comprises near- 
ly all of the Salt Lake City agents, rep- 
resenting probably 80 per cent. of the 
business transacted in this city. The 
president of the board is Thomas A. 
Wakeling, of the Wakeling Ins. Agency, 








THE EASTERN 


the secretary James W. Collins of the 
Tracy Loan and Trust Company. 





NORTHWEST ASSOCIATION. 





President C. L. Dewitt in the East Look- 
ing for Speakers to Address the 
Convention. 





President C. L. DeWitt of the Fire 
Underwriters Association of the North- 
west is in New York this week looking 
cver the field to secure some one to de- 
liver the annual address at the annual 
convention in Chicago next October. 
President De Witt visited some of the 
offices in the insurance district to se- 
cure suggestions as to whom to ap- 
proach. He stated to a friend here that 
a well-known Southern manager at At- 
lanta would read a paper before the 
meeting. 





LOSES VALUED cMPLOYE. 





Death Claims Special Agent J. F. Ewens 
of the Northern Assurance Staff. 

J. F. Ewens, of Baltimore, special 
agent for the Northern Assurance Com- 
pany of London, in Maryland, Virginia, 
and North Carolina, and one of the 
most accomplished field men in insur- 
ance circles, died at Atlantic City, N. J., 
several days ago. He had been identi- 
fied with the company for twenty-five 
years and was held in the highest es- 
teem by its management. 








For Uniform Blanks. 





The Syracuse (N. Y.) Board of Fire 
Underwriters has voted a special con- 
tribution to the National Association to 
assist in the work of promoting uniform 
bianks. Many individual agents it is 
stated have made similar contributions, 
indicating their interest in the work. 





Off for Europe. 





Carl F. Sturhahn, United States man- 
ager of the Rossia Insurance Company, 
of St. Petersburg, will sail from New 
York for Europe on the 23rd inst. 


A rider attached to tornado policies 
by the Shawnee Fire, of Topeka, Kan., 
covers loss or damage by hail whether 
same be accompanied by wind or not. 
The additional charge for the protec- 
tion is 10 cents for one year, two rates 
for three years and three for five. 





Cc. H. Ostrander, for twenty-five years 
counsel for the Westchester Fire Insur- 
ance Compazy, committed suicide at his 
late home in Mount Vernon, N. Y., on 
Monday. 

In addition to the territory heretofore 
controlled Bierce and Sage of Detroit, 
will now handle Michigan for the Queen 
City Fire, of Sioux Falls. 

Charles A. Cummings has been given 
the special agency of the Michigan Fire 
and Marine, of Detroit, for Illinois. 











UNDERWRITER. 


STATE MUTUAL OF 





(Continued from page 6.) 


holders had suffered any loss thereby. 
This should also have been stated in re- 
gard to the transaction where reference 
is made to a loan of $33,500. 
Co-operative Agency Company. 
After the extended reference made 
to this company and its contract with 
the State Mutual Life Insurance Com- 
pury, it would have been only fair and 
just to have stated that the question of 
the legality of this contract, like that of 
tke guaranteed income certificates, had 
been likewise referred to the attorney- 
general, who had rendered an elaborate 
opinion holding that the original con- 
tract which was proposed between the 
companies was illegal, and that said con- 
tract was promptly rescinded, and a 
Lew one entered into which would not 
conflict with the ruling of the attorney- 
general. It should have been stated af- 
ter reference to the intimate relations 
existing between the Co-operating Agen- 
cy Company and the Insurance Com- 
pany that such relations were not found 
to be detrimental to the insurance 
company or its policyholders, nor were 
such relations unusual between insur- 
auceé companies and their general 
ayents, be they individuals, co-partner- 
ships or corporations, but on the con- 
tiary were desirable and productive of 
harmony in the conduct of the agency 
department of the insurance company. 
Ii might have been equally proper to 
have stated that it was the opinion of 
the attorney-general that the contract 
between the two companies virtually 
converted a liability into an asset, and 
thereby the insurance company profited 
from such contract. It might also have 
teen stated that the contract as amend- 
ed and as it existed at the time of the 
examination, reduced the commission 
from 90 per cent. on first year’s premi- 
ums, out of which all agents’ commis- 
sions were paid, to 10 per cent., thus 
making a large reduction in the cost of 
obtaining first year’s business, and 
thereby supplementing greatly the in- 
come of the company. 
Payment of Death Losses. 
Criticism has been made of the al- 
leged tardiness with which death losses 
of this company have been met, and 
yet only two cases, each of $1,088.00, 
are cited in support of this charge, one 
of which appears to have been settled 
in 10 days, and the other in eleven days 
These two cases, as stated above, are 
the only ones cited, with an aggregate 
death loss of $153,000 during the year. 
Condition of the Company. 
Under this head the following seem- 
ingly unjust criticism appears: “The 
exorbitant figure which has been paid 
for business, the agency methods, and 
the redemption of the guaranteed in- 
come certificates have all contributed 
to the dangerous reduction in the sur- 
plus of the company.” This one sen- 
tence without any explanation would 
create wide distrust among the policy- 
lelders of the solvency of the company 





Established 1836. 


Richmond Ins. Co. of New York 


DE icc  Naeneanaasies $285,228.70 


Surplus to Policyholders......$246,042.94 


JOHN E. KING, GENERAL AGENT, 


84 WILLIAM STREET, 


NEW YORK 





Organized 1872 
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Fire Insurance Co. 
Of Pennsylvania 
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and endanger its future success. I can 
scarcely believe. therefore that the ex. 
tent of the injury which would result 
from the use of this language was real- 
ized by the examiner when he made 
the above criticism. 

It should have been stated that the 
funds of the company which had been 
used for the redemption of certain 
guaranteed income certificates had been 
resiored to the company’s treasury, and 
the fact was made to appear before the 
rewriting and amendment of the report 
by Mr. Wolfe and that the surplus, re- 
duced by the redemption of these guar- 
anteed income certificates, had been in- 
creased by the restoration to the treas- 
uty of $55,600, thus making the surplus 
ever all legal liabilities about $75,000. 

I desire to add in this connection that 
this company’s financial condition is far 
above the standard established by the 
Ac; of 1887, viz., that its assets in safe 
legal securities shall exceed all liabili- 
ties of the company, and the company 
raving a good surplus, I therefore, do 
net concur in the statement that the 
condition of the company is “very un- 
satisfactory.” 

Extravagance of Management. 

This appears to be a harsh term to 
apply to the management of the com- 
pany, and unqualified or unexplained 
must necessarily result in great damage 
to the company. It would have been but 
reasonable and just to have stated that 
the expense ratio of the company 
might appear heavy but that it was a 
new company, having begun business 
only a little over two-and-a-half years 
before the investigation was made, that 
the initial cost of obtaining insurance by 
all new companies is seemingly exces- 
sive, and that the expense ratio in this 
case was not in excess of companies in 
similar condition. It would have been 
enly just also to have stated that the 
expenditure of the large sum of money 
referred to had resulted in placing on 
the books of the company more than 
$42,000,000 of paid-for insurance, and 
produced an annual premium income of 
over $1,500,000 in the short space of two- 
aud-a-half years. 

Failure to Hold Meetings. 

Criticism of the failure of the Board 

of Directors to meet in accordance with 
the requirements of the by-laws and the 
careless manner in which the minute 
book has been kept is merited, but it 
should have been stated that the Board 
was composed almost entirely of citizens 
of Rome, the city in which the head- 
quarters of the company was located, 
who were in constant conference with 
the officers of the company, and that 
while there had been no formal meet- 
ings of the Board in accordance with 
the by-laws for nine months preceding 
the examination, it is not shown by the 
report that the interests of the policy- 
holders have suffered from the omission 
to hold regular meetings. 
; I desire to add in conclusion that this 
is a Georgia company, backed and man- 
aged by Georgians, among whom are 
some of the most prominent and most 
highly respected citizens and business 
1wen of Rome, which justifies the state- 
rent that none of them would counte- 
nibee, much less be parties to wrong- 
dcing in the management of the com- 
pany’s affairs. 








A Handy Directory. 





In keeping with former issues the 
1908 edition of the “Insurance Directory 
and Business Chart of Baltimore City, 
Washington, D. C., and the states of 
Maryland, Delaware and West Virginia” 
newly put forth by its publisher, Jas. H. 
McClellan, Baltimore, is complete and 
reliable in every detail. 





Security Values. 





The New York Insurance Department 
has issued a volume showing the list of 
securities held by insurance companies 
and valuations fixed as of December 
31st, 1907, in accordance with the re 
commendations of the Louisville Con- 
ference of Insurance Commissioners. 
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~ CASUALTY AND 


SURETY HAPPENINGS 








THE ACCIDENT ASSOCIATION. 


ALEXANDER AGAIN AT ITS HEAD. 








Rittenhouse Delivers Masterly Address. 
Technical Paper by Dr. C. M. 
Harbaugh. 





The twenty-first convention of the 
International Association of Accident 
Underwriters, extended mention of 
which was made in our issue of las* 
week, and which was still in session at 
the time of going to press, developed 
some lively and interesting discussions, 
to say nothing of the timely and mas- 
terly documents presented. 

One of the best was that of E. E. 
Rittenhouse, Commissioner of Insurance 
for Colorado in which he asked for an 
equalization of insurance taxes. 

A summary of the address shows that 
Mr. Rittenhouse does not ask that the 
revenues of the states be reduced, but 
that the heavy discriminatory tax now 
collected from the funds of policyhold 
ers and insurance companies should be 
distributed among all taxpayers or cor- 
porations in just and equal proportion. 

He shows that the insurance compan- 
ies pay to the State Insurance Depart- 
ments license fees and license taxes 
amounting in round numbers to $12, 
000,000 annually; that $10,000,000 of this 
is from an income tax levied upon pre- 
miums collected and is in excess of the 
cost of state supervision. 

Unjust and Indefensible Discrimination. 

He believes that this ten million dol- 
lar annual special tax upon income of 
insurance companies is an unwarranted 
unjust and indefensible discrimination 
against insurance, because it is levied 
against no other corporations. 

That by this excess burden we are 

penalizing insurance, which is one ot 
the most beneficent and worthy insti- 
tutions developed by modern civiliza- 
tion; an institution that induces in- 
dustry, thrift and provident habits; that 
distributes millions annually +o provide 
comfort and happiness for those who 
encounter sorrow and misfortune. 
, That with mutual companies this un 
just burden of taxation comes directly 
from the pockets of the policyholders 
because the policyholder owns all profits 
of mutual companies, which are return- 
ed to him and reduce the cost of insur- 
ance. The law wisely exemp‘s fraternal! 
msurance orders for this very reason 
and it should also exempt mutual com- 
panies. 

That to secure the exemption of in 
surance companies is impossible, but 
that an equalization is possible. 

Chance for Commissioners. 

He believes that while the Commis. 
Sioners of Insurance should assist, when 
they can consistently do so, the duty 
of educating the public and the legis- 
lators upon this question belongs to the 
companies, and that they should or- 
ganize a bureau for this purpose, to the 
end that these taxes may at least be 
equalized and made uniform. 

In his opinion companies must take 
the initiative in bringing about a re- 
duction. He said: 

So long as this law is on the statu‘e 
books of any state it will be enforced 
I have, however, frequently called at 
tention to its injustice. It was con- 
demned in my official recommendations 
for 1906. I later voted for the resolu- 
tion of the commissioners’ convention 
Which called attention to the unfairness 
of the tax and named a committee to 
investigate and report upon the subject 
This resolution was published in an 
Official bulletin of my department and 
Teached every town and hamlet in the 
Sate, as all of them do. In several 


public addresses I have spoken in favor 
of a reduction in this tax. and T azain 
called attention to it in my annual 
recommendations 


recently published 


So I will not be charged with timidity. 
cr “cold feet,’ when I express th 
opinion that the prospect of correctin; 
this law throughout this country is ab 
solutely hopeless if you are going to 
leave the job to the insurance commis 
sioners. 

“The insurance commissioners’ con- 
vention courageously took up this ques- 
tion, and with the hope of assisting in 
reducing the unfair features of insur 
ance taxation, or at least to secure uni- 
formity in the rate and method in all 
states, is collecting data, and will doubt- 
less frame and propose to the states 
a law to right this wrong. But it mus! 
be understood that there is a limit to 
what they can do. _ It is scarcely to be 
expected that where the individual com- 
missioner finds the legislative leadérs 
and a very considerable body of the 
members opposed to his bill, that he 
can consistently undertake to fight such 
a measure through. It must be remem- 
bered that commissioners are adminis- 
trative officers, really employes of the 
law-making power, and while their re- 
commendations may be accepted in a 
friendly spirit any attempt to enforce 
a demand for a reduction of revenue 
in face of the contrary judgment of 
those in authority in the administration 
and the legislature, is very apt to end 
disastrously for the commissioner tak- 
ing such a course. Some of them are 
already familiar with the legislative ad 
monition: ‘You enforce the insurance 
laws, we will take care of revenue ma*- 
ters.’ 

Education by the Companies. 

“The companies can not sit back and 
depend upon the commissioners to carry 
through this reform. The duty of edu- 
cating these legislators, of carrying this 
movement forward until victory is 
achieved, is yours, not ours. The com- 
missioners’ convention is on record, 
and will doubtless continue to make 
favorable recommendations and to as- 
sist in every consistent way, but com. 
missioners have many important re 
quests to make of the legislatures 
This tax matter could not remain the 
paramount issue with them indefinitely. 
It is going to take *ime to bring this 
movement to a successful termination 
Other matters will engross the a‘ten 
tion of these department officers, and 
the tax matter, in many states, will be 
dropped if insurance men take 20 active 
part in the movement. 

“State officials are birds of passage 
They come and go with the political 
seasons, but insurance companies go on 
forever. It is clearly the duty of the 
companies and their agents to lead in 
this campaign of education, now *ha 
they know that they will have the hearty 
support of the commissioners wherever 
it can be given.” 

ACCIDENTS CAUSED BY DISEASES 

A paper under the above title was 
read by Dr. C. M. Harbaugh of Phila- 
delphia. In the opening of his address 
he said: 

* taking up the question of diseases 
which may cause or result in accidents, 
I deemed it best to divide them into 
four classes, and to consider each class 
separately. Under this classification 
we have accidents arising from diseases 
of the brain and nervous system; the 
circulatory system, which includes the 
heart, arteries and veins; the renal sys- 
tem and miscellaneous—this latter head 
ing including some of the most import- 
ant diseases which concern an insurance 
company when an accident policy is in 
force and a claim arises.” 

In addition to the above under the 
heading “General Diseases,” he outlin- 
ed several sources which have con- 
tributed toward the loss ratio of acci 
dent companies. 

PLEA FOR SIMPLICITY. 

Robert B. Armstrong, president of the 
Philadelphia Casualty Company. caused 
a ruffle to come over the assemblage in 
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his address on “A Plea for Simplicity.” 
He said in part: 

“So far, casualty insurance has been 
more or less embryonic. It has been in 
the formative period of its existence. It 
has not yet become of age, and the in- 
surance authorities of the various states 
of the country have overlooked some of 
the shortcomings due to childishness. 
The time is coming when with increas 
ed age the casualty business will have 
to assume the responsibilities of the full 
grown insurance infant. When that time 
comes, the business can no longer es- 
cape the peculiar scrutiny that has | 
been levelled at the fire business and at 
the life business in the past. 

“I feel confident that I speak by the 
card when I say that it is only a qu2s- 
tion of a very short time when the pres- 
ent ambiguous, complicated forms of 
policies and agreements which are now 
in use will receive the drastic attention | 
of the insurance authorities throughout | 
the United States. I believe that a 
word of warning along this line should | 
be given by some one. No one has yet 
seemed to feel it his duty, and therefore 
I am prompted to suggest the introduc- 
tion of simplicity in the writing of our 
policies. 

“There is no popular clamoring to-day 
for extraordinary features. The public 
is not wildly shouting for additional 
benefits that can arise only under im- 
possible conditions. Those things which 
have cost the companies money in their 
policies, which have been inserted vol 
untarily on the part of some and by the 
compulsion of competition on the part 
of others, are due simply to the desire 
to excel in apparent generosity, which 
is sometimes more expensive than is ex- | 
pected. The present attitude of adding 
to each policy furbelows, minarets, and | 
other ornamental devices, reminds me | 
of the man who put out the sugar in| 
very ornate packages, increasing great- | 
ly the beauty of the label, and paying 
for it by loading the business with sand. | 

“The policies in the first place need | 
simplification, re-arrangement, and sen- | 
sible, consistent, rigid enforcement. If 
our policies are made more simple, and | 
our business written more carefully, | 
and a stronger adherence to the classi- | 
fications adopted by this august body, | 
the policyholder will receive more and 
the loss ratios of the companies will re- 
main below the point of danger. We 
have access to different sources of in- 
formation as to undesirable risks, re- 
jected risks, moral hazard, and yet 
many of us, spurred on by that spirit of 
competition, which recognizes no bro- 
ther, accept business that we should not 
and classify: it in a manner that we 
should not, and pay the penalty for it 
in a high loss ratio. 

“Ambiguity of policy, wrong classifi- 
cation, and acceptance of sub-normal 
risks, is an injustice to every normal 
assured which we may place upon our 
books. The company which invites ex- 
pensive litigation through poorly or 
mysteriously written policies, pays 
claims on subnormal risks or invites 
disaster by accepting wrong classifica- | 
tions, should not have the confidence of | 
those sensible persons who carry acci- | 
dent insurance for what it is. I am con- | 
vinced from conversation with many of | 
those present to-day that there is a ten-| 
dency on the part of those most deeply 
interested in the success and welfare of 
the accident business to insist that more 
of the staple form of insurance be ren- 
dered, rather than that time be spent in 
the elaboration of the label and the 
decoration of the policy, as has been 
the case during these latter years of 
the accident business in the United 
States.” 

Such convention lights as President 
Lott of the United States Casualty and 
General Counsel Brosmith of the Tra 
velers, promptly took issue with Mr 
Armstrong by stating that the accident 
business was not in an embryonic state 
and had nothing to fear from investiga- | 
tion. | 
INFLUENCE OF COMPETITION. | 

E. W. De Leon, vice-president of the | 
Casualty Company of America, spoke of 
“The Present Influence of Competition 
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Upon Accident Insurance.” He’ said in 
art: 

, “Competition is defined as ‘the act of 
seeking or endeavoring to gain what 
another is endeavoring to gain at the 
same time.’ Competition in accident 
insurance under present conditions may 
be broadly defined as the effort of each 
company to excel in liberalizing poli- 
cies, increasing commissions and fur- 
ther extending credit for payment of 
premiums. It is prodigal with promises 
for the present and suggestive of more 
for the future. It reminds one of the 
telegram received by the traveling man 
from home which read, ‘Twins this 
morning—more later—Sadie.’ It is ad- 
mitted that legitimate competition in 
accident insuranc2 is logical, universal 
and inevitable. It is the natural stimu- 
lus, and, in fact, the life of the busi- 
ness, and the advance agent of progress 
and permanent improvement. Along 
conservative and well considered lines 
it stirs up rivalry for the development 
of broader business conditions, sounder 
methods and more efficient service. In 
a word, true competition means the con- 
serving of the best and most Vital inter- 
ests of accident insurance. It means a 
dignified, honorable, intelligent emula- 
tion between reputable underwriters for 
a fair share of business, and a frank 
and manly interchange of opinions to 
better meet the ever varying conditions. 
On the other hand, unreasonable and 
reckless competition means loss, disap- 
pointment and disaster. It affects not 
only the company and the individuals 
directly involved, but extends to the 
whole fabric of the business. It encour- 
ages extravagance and waste, promotes 
dishonest methods and brings d‘scredit 
upon the entire scheme. 

* * * “T predict that the loss ratio 
will steadily increase, primarily because 
of the incorporation in accident policies 
o: features that have no proper place 
in such contracts, such as payment for 
sunstroke, insanity, paralysis, and de- 
tention because of quarantine laws. 
Competition is responsible also for the 
accumulation and beneficiary clauses 
that have made a material difference in 
the settlement of losses, and could be 
dispensed with to the betterment of the 
business. 

“Old age pensions; triple indemnity; 
insurance upon children, and similar 
gratuities might likewise be eliminated 
without detriment to the companies or 
injury to the assured. The limit appears 
to have been reached, however, by the 
action of one of the largest companies 
in paying an increase of twenty per 
cent. in weekly indemnity without ad- 
ditional charge. A vote of thanks is due 
that company from its competitors that 
the increase was not made fifty per 
cent., but the question arises, where is 
the end? It is doubtless unnecessary to 
remind you of the resolution adopted at 
the last convention, ‘that the addition 
of new features to existing policy con- 
tracts be stopped, or be prevented for 
one year from this date without an ade- 
quate charge in the premium for such 
new features.’ That this agreement has 
not been observed by many of the mem- 
bers of, this association is due to the 
fact that competition appears to be 
more potent than promises. I submit, 
gentlemen, it is high time that this as- 
sociation comes to a truer realization of 
its obligations to the business of acci- 
dent insurance. The universal criti- 
cism is that its members do not keep 
faith with each other.” 

New Officers Chosen. 

The officers elected for the ensuing 
year were as follows: President, H. G. 
B. Alexander; first vice-president, L. S. 
LaBeaume; second vice-president, John 
Emo; secretary, E. G. Robinson: treas- 
urer, J. B. Pitcher; librarian, Horace B. 
Meininger. Executive committee: W 
Brosmith, chairman; A. E. Forrest 
Dr. Keelor, L. S. Fibel, G. S. Dana. F. >. 
Moore, W. C. Faxon, J. T. Stone, E. W. 
DeLeon. 





After binding and gagging John Davie. 
cashier of the First National Bank, of 
Amity, Colo., two armed men, robbed 
the institution of $1,000 in cash. 


PROGRESS UNDER MR. MOORE. 





New Amsterdam Casualty Makes Steady 
Gains Since Its President Assumed 
Charge. 





The semi-annual statement of the 
New Amsterdam Casualty Company, as 
of June 30, 1908 shows assets of $1,059,- 
674; reserves, $513,634; surplus to 
policyholders, $490,591. Included in the 
statement of assets are stocks and 
bonds aggregating $803,428—an increase 
in this item of first class securities of 
over $500,000 since President W. F. 
Moore took charge of the company in 
19v1. At that time the New Amsterdam 
had a net surplus of $20,948 and re- 
serves of $223,046. The following shows 
the standing of the company at the 
beginning of each year since that time: 


Assets Reserves Surplus 
190z .... $576,179 $204,612 $51,633 
1903 .... 644,302 261,750 60,165 
1904 .... 712,136 304,437 75,359 
1905 .... 807,607 354,894 102,250 
1906 .... 894,732 453,529 105,023 
1907 ....1,064,683 488,207 131,613 
1908 ....1,002,115 527,789 103,489 


As above shown, the surplus account 
during the first six months of 1908 has 
increased to $176,191, making a surplus 
to policyholders of nearly a half million 
dollars. 

In speaking of the progress of the 
company and the abifity of President 
Moore as an underwriter, the Journal 
of Commerce says: 

“Under an energetic but always care- 
ful and conservative management dur- 
ing these years, the surplus of the com- 
pany has increased about eight and a 
half times; the reserves have more than 
doubled; any business found on the 
books upon Mr. Moore taking charge 
which his experience and ‘training as 
one of the very best casualty men in 
the country showed him to be of an 
unprofitable character has been wiped 
off; outstanding claims have been clear- 
ed up. and a large and continually in- 
ereasinz amount of new business has 
been added. all carefully selected ‘witr 
out ever for one instant yieling to 
the temptation to accept a doubtful ris’ 
for the sake of appearing to do a big 
business. The company has won the 
respect of all of the insurance commun- 
ity who appreciate wise and safe busi- 
ness methods. The stockholders and 
policyholders of the New Amsterdan 
are again to be congratulated and suc- 
cess may once more be safely predicted 
for the companv and its president.” 

As announced in a recent issue, the 
New Amsterdam. has supplied its agents 
with a series of health contracts which 
pDlaces them in a strong position in 
this particular. 





With the London Guarantee. 





To accept the management of the bur- 
elary insurance denartment of the T.on- 
don Guarantee and Accident Comnany 
at its local branch. Frederick R. Shep- 
pard recently resiened a similar post 
with the Massachusetts Bonding and 
Insurance Company. In this latter con- 
nection he is replaced by Robert 1.. 
German, formerly with the Aetna In- 
demnity Company. 





Sues for $10,000 Damages. 





The United Of] Cloth Company. of 
Trenton, N. J.. must defend a $10.000 
damage suit, recently brought against 





WANTED. 





A YOUNG MAN WITH A GOOD 
RECORD, WELL POSTED, AND Ex- 
PERIENCED IN PRODUCING PER. 
SONAL BUSINESS IN CASUALTY 
INSURANCE AND SURETY BONDS 
DESIRES TO MAKE A SALARIED 
CONNECTION FOR EITHER OFFICE 
OR FIELD WORK WITH SOME GOOD 
AND PROGRESSIVE COMPANY, OR 
WITH SOME GOOD AGENCY. AD- 
DRESS, CASUALTY AND BOND 


AGENT, CARE OF EASTERN UNDER. 
WRITER. 





it by Edward Pittner, a former em-| 
ployee. Pittner, who is a carpenter, al- | 
leges that on May 6th last, he and | 
another employee were ordered by their 
foreman to take two wheelbarrows to) 
the third story of the building and re- 
move several plates lying there. While 
riding on the elevator, the device col- 
lapsed and the elevator dropped to the 
basement. The plaintiff’s back, it is 
claimed, was nearly broken, his injuries 
being such as to cripple him for life. 





PASS FOR A LIFETIME. 





City of Denver Bestows Compliment On | 
Vice-President Smith of National 
Surety. 





A pretty compliment has been paid 
by the City of Denver, Colo., to Ralph | 
W. Smith, vice-president of the National 
Surety Company who resides in that 
city. Mr. Smith has been presented 
with a pass, handsomely engraved in 
gold, and enclosed in a leather case for 
pocket use, admitting himself and wife 
to the new Auditorium of Denver, used 
during the past week as a meeting place 
for the Democratic National Convention. 
The pass is good for life and is certainly 
a mark of esteem. 

In this connection, the National Sure- 
ty was On the bond of the Gnatenetor | 
who failed to make good in building the 
above Auditorium. The National took 
hold with the vim and energy character- 
istic of its management and not only 
completed the structure, but had it in | 
readiness to hold the convention, thus | 
earring the praise and commendation 
of the City of Denver. 








Wants Substantial Damages. 





Alleging that the abrogation of his 
contract as general manager of the At- 
lantic Casualty Company of Philadel 
phia was wholly unjustifiable, George 
Washington Smith, Jr., has brought 
suit against the corporation for $50,000 
damages. Mr. Smith left the Empire 
State Surety Company to go with the 
Atlantic Casualty early in 1908. the con- 
sideration being a three years’ contract, 
at $6,000 per annum. 








For Lessening Accidents. 





With a view of lessening the number 
of accidents occurring throughout the 
United States, the American Anti-Acci- 
dent Association of Sharpsville, Pa., 
asks the press of the country to make | 
a special feature of all accidents occur- | 
ring in this country, placing the occur- | 
rences under a regular heading. It is 
believed this would cause people to con- 
sider more carefully the causes of acci- | 
dents. | 





Telephone Co. Must Defend Heavy Dam | 
age Suit. 





For injuries said to have been re- 
ceived on December 22nd, last, while 
employed in repairing wires at the top 
of a thirty-foot telephone pole, at Bridge- 
ton, N. J., William Roger, fell to the 
ground, as a consequence, he asserts, of 
the fiimsy supports, and was badly in- 
jured. He seeks $20,000 damages from 
the Interstate Telephone & Telegraph 
Company, and has brought suit for that 
amount. 








Will Handle Empire State. 





| 
| 
| 
| 
| 


The prominent Cliff C. Hatcher Insur- 
ance Agency of Atlanta will as general 
agent of the Empire State Surety Com- 
pany for Georgia, in future represent | 
the company in its fidelity, burglary and | 
surety insurance lines, the remaining 
branches being handled by Boyd Perry, 
also of Atlanta. 








A company is being formed at Chica- | 
go whose business will be the guaran: | 
teeing of bank deposits. James R.| 
Branch, formerly secretary of the| 
American Bankers Association, is pro- | 
mcting the enterprise. 
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« Change in the Relations of Employer to Employee, as Shown by the 


Trend of Legislation and Judicial Decisions in the Last Five Years.”” 





—— 


By Ralph M. Shaw, of Chicago 


(Continued from last week.) 


Under the guise of law, it is 
proposed to take from the individual 
al) semblance of personal freedom, and 
by executive decree to change not only 
the established form of spelling, but 
likewise to determine the right of a 
particular industry to exist at all. In- 
deed, it may fairly be said that there 
has for the time being been conferred 
upon the state the same tyrannical au- 
thority to escape which four hundred 
years ago the Puritans landed on Pil- 
grims Rock and William Penn settled 
in the state of Pennsylvania. In the 
light of this movement, it is rather diffi- 
cult to explain why the legislation on 
the status of the master and servant 
remains in its somewhat chaotic condi- 
tion. Perhaps the explanation may be 
found in the fact, that, nothithstanding 
the movement referred to, the people 
as a whole are not quite ready to sanc- 
tion and endorse wholesale class legis- 
lation—for it cannot be denied that leg- 
islation which imposes a liability on 
ove because of the injury of another, 
for which he is in no sense of the word 
responsible, is class legislation of the 
most flagrant character. 


Perhaps an explanation may be found 
in the fact that this country is com- 
posed of forty odd different states, 
many of which are each in themselves 
larger than the Kingdom of England. 
So far as England is concerned, a law 
of Parliament applies equally to all 
within its limits. But In this country, 
an employers liability or compensation 
act in Massachusetts would only apply 
to those embraced in the status in the 
state of Massachusetts, and notwith- 
standing the claim that the cost of such 
legislation can be arbitrarily transfer- 
red to society at large, there is prob- 
ably still present the lurking suspicion 
that legislation which imposes a new 
burden upon the producer in Massa- 
chusetts would place him at a disad- 
vantage in-competing with the producer 
in Rhode Island. Be that as it may, 
up to the present time in this country 
the employer is not, as to all classes of 
labor, the insurer of the employe. 

On the other hand, there have been 
many departures from the common law. 
To refer to all of the statutory enact- 
ments in all of the various states ap- 
pearing on this subject would be a 
needless task. They may be briefly 
summarized as follows: In a large 
number of states, including the state of 
Pennsylvania, the fellow servant doc- 
trine, by means of which the master is 
not responsible for the fact that the 
cook may drop boiling water upon the 
maid, is wiped out of existence, or else 
has been so emasculated as to be un- 
recognizable. 

In others of the states the doctrine of 
the assumption of the risk has either 
been limited or wiped out of existence. 
As an illustration, it has been provided 
in the state of New York: 

“That the fact that the employe con- 
tinues in the service of the employer 
after the discovery by the employe. or 
after he has been informed of the dan- 
ger of personal injury, shall not, as a 
matter of law, be considered as an as- 
sent by the employe to the continuance 
of such risks.” 


The same principle has, as to some 
vocations, been incorporated into the 
legislation of the states of Iowa, TIli- 
nois, Ohio, Texas and possibly else- 
where. 

As early as 1893 the Congress of the 
United States passed our Safety Appll- 
ance law which relieved all employes of 
common carriers engaged in interstate 
commerce from any risk whatsoever 
arising out of the failure of such carri- 
ers to equip their trains with certain 
specified equipment, notwithstanding 


the fact that the employe knew that 
th train or car was not so equipped 
and remained in the service with full 
knowledge of the fact. This act has 
been so construed by the court as to 
apply to all trains whether intrastate 
or interstate. The law was passed upon 
the theory that the Congress of the 
United States, being invested with full 
power to regulate interstate commerce, 
had the right to fix requirements for 
the equipment carrying such commerce, 
and it was said that the abrogation in 
the act of the doctrine of assumption 
of the risk was lawfully incorporated 
therein, not for the benefit of the in- 
jured man, but as a penalty imposed 
upon the carrier for the violation of the 
law. However, in 1906, the Congress 
took a position pregnant with signifi- 
cance. Under the Employers’ Liability 
Law, passed June, 1906, there was no 
pretense of a regulation by Congress 
either of commerce or of the equipment 
used in its movement. But by Con- 
gressional enactment the attempt was 
made to impose upon every carrier en- 
gaged in interstate commerce a liabil- 
‘ty to every employe injured in the ser- 
vice, by any defect whatsoever, regard- 
less of whether or not the employe 
knew of the defect or even though he 
assisted in creating it. The question of 
the assumption of the risk and of the 
fellow servant doctrine was eliminated 
from the situation and the doctrine of 
contributory negligence was so restrict- 
ed that it became innocuous. The pas- 
sage of this act may fairly be said to be 
the introduction in this country of the 
theory that the state should and can 
compel by law the employer to insure 
the safety of the employe. * * * 


With respect to the morality of legis- 
lation of this character, its desirability 
its effect upon society, men may differ 
but I again submit that it is inconceiv- 
able how any man, be he ever so much 
of a humanitarian or of a sentimentalist. 
can encourage or defend the passaze of 
legislation which will permit an injured 
men tO recover in damages from hi: 
employer, when the injury is solely the 
result of the violation of a rule estab- 
lished by the employer for the safety 
of the employe, and I insist that ay 
employer should never under any cir- 
cumstances be made the insurer of the 
safety of the employe, unless the out- 
side amount of the insurance is fixed by 
law. American legislation on this sub 
ject is simply indefensible. 

In conclusion, gentlemen, I am delight- 
ed to be able to say that there is at 
least one phase of this movement, which 
to those of us who are gathered herr 
must be especially gratifying. Regard 
less of whether the burden can be shift- 
ed from the employe to the employer 
and still further to society at large, the 
fact remains that with the development 
of the theory of compensation for every 
accident, the opportunities for the ex- 
tension and development of casualty in- 
surance are greatly enhanced. As was 
stated to me a few days ago by the 
representative of one of the largest 
English companies, “It makes no differ 
ence to the insurance companies how 
many accidents the employer is lable 
for. It simply means to us more risks 
and higher premiums.” It requires ne 
argument to demonstrate this con- 
clusion and time is not available for 
statistics. Immediately upon the nas- 
sage of the compensation act in Eng- 
land, rates went up and the number of 
premiums increased enormously. Not 
only did the large producers become 
apnlicants for more insurance, but every 
employer of labor whether in the home 
or on the farm became a customer of 
the insurance company. 
field of business was broadened and 
opportunities for keen energetic solicit- 
ors became greater than ever. 
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Are You Receiving The Commission Your Business Is Worth ? 
Managers and Agents Wanted 
New Business to July Ist, 1908 


Over 
$3,000,000.00 


WESTERN LIFE INDEMNITY COMPANY 
MASONIC TEMPLE, CHI -AGO 
GEO. M. MOULTON, President W. B. MUSSELMAN, Sup’t of Agencies 














LONDON GUARANTEE AND ACCIDENT CO,, us. 





OF LONDON, ENGLAND 
Head Office 
F. d. Walter 8, 
CHICAGO Resident Manager 
a 45-49 Cedar St., 

A. W. MASTERS New Yerk. 
Gen’] Manager Elmer A. Lerd & Co, 
Liability, Accident, ‘4 mem 15 Central St., — Boston 
Health and Credit Established 1869. mates Hos, Bey lngend 








METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK. | 
Home Office, 47 CEDAR STREET. { 
Chartered 1874 


POLICIES 


Of the Most Approved Forms 
EUGENE MH. WINSLOW, President 
Daniel D. Whitney, Vice-Pres. S. Wm. Burton, Sec. Alonzo G. Brooks, Ass‘t Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED. 


PLATE GLASS 
PERSONAL ACCIDENT 
AND HEALTH 














If you are not under contract with another casualty company 


GET THE AGENCY OF THE 


United States Casualty Company 


«~~ WORK CURE = 


Address EDSON S. LOTT, President, 141 Broadway, New York 

















ORGANIZED 1865. 


Virginia State Insurance Co., _°f Richmond 


PE dc setesesasehecdes che nbveet btestwetetntsshaveteoudes $887,903.00 
317,975.00 


ROBERT LECKY, Jr., V. Pres. & Secy 





GEO. L, CHRISTIAN, Pres, 








Citizens Life Insurance Company 
Louisville, Kentucky 
ABSOLUTE SECURITY 
The Deposit held by the Siemens of the STATE OF KENTUCKY 


Guarantees the Reserve on every policy issued by this Company 


LIBERAL CONTRACTS - - - - W.H. GREGORY, President 
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A Goad “Man W Waits a Position: With | 


UNITED SURETY COMPANY a Good Company 


A company that can meet the requirements of the various Insurance 


B A LT " ’ R ‘ M D. Departments, prospective insurants and policyholders alike, and at 


the same time so arrange a schedule of commissions that a position 
in the field will be profitable. One whose general agents are all 
making money. 


WINSLOW WARREN, JR., FOR GENERAL AGENCY CONTRACTS, ADDRESS 


MANAGER FOR MASS., ROY M. MARSH, Superintendent of Agencies 


ee ee ee cee Security Life Insurance Co. of America 


THE ROOKERY, CHICAGO, ILLINOIS 




















Common Sense Protection 


‘ ry | includes insurance against 
} 1. DISEASE 
one The Scranton Mutual Life § 2. ACCIDENT 
FIRST MUTUAL 8. DEATH 
Chartered in America Is issuing policies of the highest order which when taken together THE COLUMBIAN 


with the attractive stock offer makes the finest insurance proposition | NATIONAL LIFE INSURANCE CO. 
N E W E N GLA N D M lJ T IJ AL ever brought before the public. That is the reason why this Company | of Boston, Massachusetts 


. has written $9,000,000 of business since September, 1907. | | provides all three, as no other company 
Life Insurance Co. | 


does snaseporated under the stringent awe 

72 . . . | +o) assachusetts. ractive Non-participatin 

BOSTON, MASS. Write for information concerning agent’s contracts. None Lite Policies—Liberal and Definite Aecident an 
ea olicies— 


ne ee || Surplus to Policyholders over $1,500,000 


t. r ‘ . 
Gperates on @ Soll 3 gor aust. Haceren Men with clear records wanted as District 


under Massachusetts Law, and INE “ : P , M ogg tag i ii —~ 
offere the very best possible ee SCRANTON, PENNA. Ml} Mepetors, ave tims Uy pending tion 
security, with a safe, Office, 176-180 FEDER4L ST., BOSTON, MASS. 


equitable contract. 




















FINANCIAL STATEMENT. 
Assets Jan. 1, $44,182,875.18 


Liabilities $41,159, 132.85 Security Mutual 1907 GAINS 


Surplus $ 3,023,742.33 





gg ete Hl Life Insurance Company, _ Help Get Business in 1908 
"Gan, ovis, Anse, Beeretary BINGHAMTON, N. Y. i 
- ie ais FREDRIC W. piesa, President. The Hartford Life 


Life Underwriters desiring a policy contract that appeals | Offers Some Great Policies 
to young men should write for particulars relative to our new Its Application Blank Talks 





PERFECTION ENDOWMENT; it is a winner. 


For territory and terms address 


Over $32,300,000 


Paid Beneficiaries 


C. H. JACKSON, Superintendent of Agencies, Home Office. Ask Michigan M wi: 
JEFFERSON FREDERICK 0. PAIGE 


Standard Life Insurance Co. Required -by its Charter to maintain the Jegal reserve 402-6 Penobscot Bldg., 
RALEIGH, NORTH CAROLINA a ne on every policy it issues. | oe 


STRONGEST IN THE SOUTH . “y The Masonic Mutual Relief Ass'n. 
Surplus to Policyholders Of the District of Columbia, 


$490,291.07 No Chartered by Congress 1869. $1 12,000,000 


NESE WE 
WRITE REGARDING TERRITORY ‘“‘Combines legal reserve safety with fraternal economy”’ 


, - - id in Fire Losses 
, An exceptional opportunity for producing agents. Paid in 
C. W. GOLD, Superintendent Ever Pig in the United Stat i 
. Tete WM, MONTGOMERY, Sec’y tn the Rinited States alone during 


Corner I2th and G Streets, N. W. Washington, D. C. a 


BY THE 


The Bankers Life Association | LIVERPOOL 





























OF DES MOINES AMERICAN CENTRAL AND T ONDON 


A Mutual Association of Preferred Risks. Excep- Life Insurance Co. AND GLOBE 
tional record for 28 years for Low Rate of Mortality, indianapolis, indiana. 
Prompt Payment of Claims, Economy of Manage- $1,800,000 


Surplus security to policy- ASSETS U. S. BRANCH, 
ment, Security of its Funds and Satisfactory Results no tl ; p Bh ny 


shh ree 
for its Policy Holders | 21,000,000 NET SURPLUS, 


Liberal contracts for agents in $4,421,815. 
Assets January 1, 1908, $11,736,775.76 Pennsylvania, Ohio, Indiana, Illinois, 
EDWARD A. TEMPLE, President Michigan, Missouri, Texas, Kansas, | NFLAGRATION PROOF 
CLINTON L. BOOTH, Gene:ai Agent, 246 Arcade, Cleveland, Ohio Arkansas, Tennessee and Alabama. eS . 
GEO. HAYWOOD, General Agent, Yonkers, N. Y. Write today for Information. f, ‘New York Office, 45 William Street. 


Insurance Company. 














